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We ran two data samples of Canadian young adults before we conducted Study 1 to begin the process of developing our factors. These are reported below as Pretesting 1 and Pretesting 2. SOM-1 reports the results of analyses concerning these factors, which shows how indications of our key three factors emerged in Pretesting 1, and were refined in Pretesting 2, before items were finalised in Study 2 of the main manuscript.
Method
Participants
	We collected 131 participants for Pretesting 1, and 118 participants for Pretesting 2, all university students participating online for course credit. In Pretesting 1 we did not collect demographic information, but this sample was drawn from the same population as Pretesting 2, which was composed of 87.2% women, 11.8% men, 1.0% non-binary people; 64.5% left-wing, 20.5% moderate, and 15.0% right-wing; young adults, Mage = 19.5, SD = 5.7. Participants were majority White, 66.7%, with 16.1% Asian, 2.7% Black, 1.8% South American, 2.4% Indigenous, 3.9% other, remainder preferred not to answer.
Procedure
	Participants in each Pretesting sample completed the draft attitude preferences items in randomized order. Pretesting 2 participants then completed the demographic items, the results of which are noted above.
Materials
	The specific attitude preferences items can be seen below in Tables S1-2 and S1-3 which also provides their item-factor loadings. Questions were rated on a scale from 1 (strongly disagree), 2 (somewhat disagree), 3 (neither agree nor disagree), 4 (somewhat agree), or 5 (strongly agree).
Results
Pretesting 1
Factor analysis techniques follow the same procedure reported in the main text and in SOM-3. The fit statistics for various factor solutions are noted in Tables S1-1. As this table shows, in Pretesting 1 there was some degree of ambiguity about the optimal number of factors. For example, TLI increased by a substantial amount from three to four factor (.09), but BIC became less negative (an indication of a poorer fit/parsimony tradeoff) in the same transition, and other fit indices moved only slightly. As a conservative decision, we selected four factors for further examination.
In Table S1-2, we see the initial indications of our critical three factors. Factor 1 shows a favorable view of neutral attitudes, alongside some interest in knowing both sides. Factor 2 is about wanting both sides of social questions/topics. Factor 3 is about avoiding both sides. Factor 4 is about venerating extremity. Most items loaded on a primary factor with relatively modest indication of cross loading. 
Pretesting 2
At this point we refined our item pool, trying to investigate Factors 1, 2, and 4 in particular by generating more items that we intended to load onto these factors specifically (the new total number of items = 52, with all items noted in Tables S1-3). As the second data column of Table S1-1 indicates, we were successful in clarifying the factor structure at three factors: in this dataset, BIC grows worse from three to four factors, but in Pretesting 2 we also see only modest increases for TLI. In contrast, the transition from two to three factors shows substantial fit improvement on all indices.
Inspecting Table S1-3 for the item-factor loadings, we see a clearer manifestation of our critical three factors, with Factor 1 representing preference for neutrality, Factor 2 the interest in both sides, and Factor 3 the preference for extremity. We retained these items going into the first main study.
Discussion
	Pretesting 1 and Pretesting 2 incrementally improved our scales by refining the items to be used as we proceeded into the main text studies. By deleting and adding new items from Pretesting 1 to Pretesting 2, we removed items that were not loading well onto any factor. Study 1 used the same items as Pretesting 2, although Studies 2–3 (and the two supplementary studies) added new items particularly to the preference for extremity scale due its relative brevity (see Bakker & Lelkes, 2018).

Table S1-1
Different Factor Solution Psychometric Performance Across Pretesting Samples.
	Factors
	Fit Index
	Pretesting 1
(N =131)
	Pretesting 2
(N =118)

	1
	RMSR
	.14
	.16

	
	TLI
	.28
	.39

	
	BIC
	-3140.9
	-3270.91

	
	RMSEA
	.09 [.08, .09]
	.10 [.10, .11]

	2
	RMSR
	.09
	.08

	
	TLI
	.52
	.65

	
	BIC
	-3336.4
	-3772.52

	
	RMSEA
	.07 [.06, .08]
	.08 [.07, .08]

	3
	RMSR
	.08
	.07

	
	TLI
	.62
	.74

	
	BIC
	-3328.1
	-3833.56

	
	RMSEA
	.06 [.06, .07]
	.07 [.06, .07]

	4
	RMSR
	.07
	.06

	
	TLI
	.71
	.77

	
	BIC
	-3289.0
	-3747.36

	
	RMSEA
	.05 [.05, .06]
	.06 [.05, .07]

	5
	RMSR
	.06
	.06

	
	TLI
	.78
	.80

	
	BIC
	-3227.1
	-3648.66

	
	RMSEA
	.05 [.04, .05]
	.06 [.05, .06]

	6
	RMSR
	N/A
	.05

	
	TLI
	N/A
	.83

	
	BIC
	N/A
	-3552.1

	
	RMSEA
	N/A
	.05 [.04, .06]





Exploratory Factor Analysis
Table S1-2. 
Item-Factor (Pattern) Loadings of the Attitude Preferences (Pretesting 1).
	Item Wording
	Factor 1
	Factor 2
	Factor 3
	Factor 4

	When learning about something new, I want to ensure I know all the positives and negatives about it.
	 0.01
	 0.72
	 0.02
	 0.10

	There are some benefits to being quite familiar with both sides of a controversy.
	 0.00
	 0.59
	-0.13
	-0.25

	Even if I form an opinion about something, I strive to also learn about the other side of the argument.
	 0.07
	 0.56
	-0.16
	-0.11

	It is useful to have a complex mixture of positive and negative beliefs about other people.
	-0.03
	 0.50
	 0.13
	-0.05

	I prefer to see both the good and bad sides of most things.
	-0.08
	 0.77
	 0.11
	-0.05

	I prefer to acknowledge how ideas usually have both strengths and flaws to them.
	-0.03
	 0.68
	 0.01
	 0.05

	I work hard to understand both the “plusses” and “minuses” of things when I learn about them.
	 0.00
	 0.59
	-0.02
	 0.07

	It is valuable to be aware of both the benefits and the drawbacks of things.
	 0.21
	 0.67
	-0.05
	 0.10

	When learning about something new, I prefer to avoid learning very positive and very negative things about it.
	-0.12
	-0.13
	 0.51
	-0.09

	There are some benefits to avoiding learning about either side of a controversy.
	-0.21
	 0.13
	 0.20
	 0.02

	I prefer to learning ‘good’ and ‘bad’ information about things.
	 0.15
	 0.38
	 0.19
	 0.08

	It is usually best to avoid very positive and very negative facts about things.
	-0.09
	 0.19
	 0.54
	 0.07

	Very opinionated information (“this is great”, “this is terrible”) annoys me.
	-0.04
	 0.12
	 0.33
	-0.19

	I don’t like it when people tell me about things they love and hate.
	-0.19
	 0.03
	 0.55
	 0.02

	I wish people would keep very positive and very negative information to themselves.
	-0.25
	 0.08
	 0.52
	-0.08

	I like to avoid learning about very positive and very negative facts.
	-0.22
	-0.11
	 0.47
	 0.03

	In order to truly understand something, it is best to avoid strong opinions.
	 0.14
	 0.10
	 0.31
	 0.15

	Knowing both sides of a debate sharpens your understanding of that topic.
	 0.76
	-0.04
	-0.17
	-0.05

	When I know only good things or only bad things about a topic, I’m probably not understanding it very deeply.
	 0.44
	 0.09
	 0.03
	-0.08

	People who form neutral opinions tend to be more intelligent.
	-0.02
	 0.04
	 0.41
	-0.13

	Remaining neutral on a topic helps in objectively processing all of the information given.
	 0.50
	-0.06
	 0.18
	 0.04

	Knowing both sides of a debate helps to provide a clearer opinion.
	 0.60
	 0.07
	-0.05
	 0.00

	Holding an extreme opinion can cloud your judgement of the topic.
	 0.58
	 0.16
	 0.01
	-0.02

	Remaining neutral about a topic helps people to remain unbiased when learning new things about that topic.
	 0.57
	 0.03
	 0.03
	-0.08

	People who are neutral tend to get along better with others.
	 0.54
	 0.01
	 0.21
	 0.00

	Expressing an extreme opinion on something is generally frowned upon.
	 0.25
	-0.11
	 0.19
	 0.05

	I find other people who have neutral opinions tend to be more pleasant to be around.
	 0.45
	-0.05
	 0.39
	-0.09

	The best way to maintain good relationships is to stay relatively moderate in your opinions.
	 0.27
	-0.16
	 0.32
	-0.12

	I like knowing both sides of issues because it helps me relate to people on both sides.
	 0.64
	 0.04
	-0.14
	 0.01

	People who hold extreme opinions tend to be provocative and irritating.
	 0.35
	-0.02
	 0.35
	-0.17

	It’s hard to get along with people who adopt very strong opinions about things.
	 0.19
	-0.01
	 0.47
	-0.11

	People remain popular, in part, by forming opinions that are compromises between extreme outlooks.
	 0.25
	 0.06
	 0.17
	 0.04

	It is morally irresponsible not to weigh opposing arguments when forming your opinion.
	 0.39
	 0.05
	 0.04
	-0.07

	Striving to remain neutral on most topics is a virtuous stance.
	 0.12
	-0.11
	 0.32
	-0.09

	Valuing equality means always considering both sides of any argument.
	 0.54
	 0.10
	 0.02
	 0.10

	Remaining neutral on a topic is a way of expressing my values.
	 0.28
	-0.10
	 0.45
	 0.04

	There is something noble about remaining in the middle about controversial topics.
	 0.16
	-0.19
	 0.51
	 0.02

	One way of showing respect for everyone is having some moderation in your opinions.
	 0.20
	 0.02
	 0.30
	-0.10

	We live in a polarized world where taking a neutral stance is often an act of bravery.
	 0.17
	 0.03
	 0.34
	 0.12

	I respect people who are able to remain neutral about things.
	 0.30
	-0.10
	 0.33
	-0.03

	Once I form an opinion about something, I avoid learning about the other side.
	-0.17
	-0.27
	 0.27
	 0.43

	I’d like to know only good or only bad things about something, not a mix.
	-0.16
	-0.35
	 0.34
	 0.22

	I hate having conflicting reactions about things.
	 0.11
	-0.08
	 0.14
	 0.39

	I prefer to have strong reactions (love or hate) towards things.
	 0.00
	 0.03
	 0.00
	 0.77

	I feel better about things once I have an extreme opinion towards them.
	-0.06
	 0.11
	 0.02
	 0.62

	I prefer to strongly support or strongly reject ideas.
	 0.05
	-0.07
	-0.13
	 0.67

	I like to have extreme opinions.
	-0.02
	 0.10
	-0.16
	 0.57

	When I form an opinion about something, I don’t want to know anything that conflicts with that opinion.
	-0.13
	-0.22
	 0.26
	 0.34





Exploratory Factor Analysis

Table S1-3. 
Item-Factor (Pattern) Loadings of the Attitude Preferences (Pretesting 2).
	

	Item Wording
	Factor 1
	Factor 2
	Factor 3

	When learning about something new, I want to ensure I know all the positives and negatives about it.
	0.04
	0.57
	0.00

	There are some benefits to being quite familiar with both sides of a controversy.
	-0.14
	0.73
	-0.06

	Even if I form an opinion about something, I strive to also learn about the other side of the argument. 
	0.12
	0.56
	-0.03

	It is useful to have a complex mixture of positive and negative beliefs about other people.
	0.15
	0.54
	0.06

	I prefer to see both the good and bad sides of most things.
	-0.06
	0.63
	0.20

	I prefer to acknowledge how ideas usually have both strengths and flaws to them.
	0.04
	0.81
	0.07

	I work hard to understand both the “plusses” and “minuses” of things when I learn about them.
	0.00
	0.79
	0.15

	It is valuable to be aware of both the benefits and the drawbacks of things. 
	-0.11
	0.73
	0.02

	I prefer to learn ‘good’ and ‘bad’ information about things. 
	0.04
	0.67
	0.04

	Knowing both sides of a debate sharpens your understanding of that topic. 
	-0.11
	0.68
	-0.05

	When I know only good things or only bad things about a topic, I’m probably not understanding it very deeply. 
	-0.05
	0.47
	0.04

	Remaining neutral on a topic helps in objectively processing all of the information given.
	0.15
	0.26
	-0.03

	Knowing both sides of a debate helps to provide a clearer opinion.
	-0.04
	0.65
	-0.08

	Holding an extreme opinion can cloud your judgement of the topic.
	0.28
	0.46
	-0.29

	Remaining neutral about a topic helps people to remain unbiased when learning new things about that topic.
	0.20
	0.42
	-0.06

	People who are neutral tend to get along better with others.
	0.23
	0.28
	0.21

	I like knowing both sides of issues because it helps me relate to people on both sides. 
	0.35
	0.59
	-0.12

	It is morally irresponsible not to weigh opposing arguments when forming your opinion.
	0.15
	0.41
	0.22

	Valuing equality means always considering both sides of any argument. 
	0.33
	0.51
	-0.06

	People who form neutral opinions tend to be more intelligent. 
	0.58
	0.01
	0.07

	I find other people who have neutral opinions tend to be more pleasant to be around.
	0.60
	0.04
	0.00

	The best way to maintain good relationships is to stay relatively moderate in your opinions. 
	0.70
	0.00
	-0.09

	People who hold extreme opinions tend to be provocative and irritating.
	0.52
	0.02
	-0.04

	It’s hard to get along with people who adopt very strong opinions about things. 
	0.47
	0.04
	0.00

	People remain popular, in part, by forming opinions that are compromises between extreme outlooks. 
	0.35
	0.26
	0.08

	Striving to remain neutral on most topics is a virtuous stance. 
	0.72
	0.06
	0.02

	Remaining neutral on a topic is a way of expressing my values.
	0.72
	-0.01
	-0.08

	There is something noble about remaining in the middle about controversial topics. 
	0.71
	0.02
	-0.05

	One way of showing respect for everyone is having some moderation in your opinions. 
	0.62
	0.24
	-0.18

	We live in a polarized world where taking a neutral stance is often an act of bravery. 
	0.62
	-0.09
	-0.03

	I respect people who are able to remain neutral about things.
	0.64
	0.03
	-0.10

	When learning about something new, I prefer to avoid learning very positive and very negative things about it.
	0.50
	-0.18
	0.21

	It is usually best to avoid very positive and very negative facts about things.
	0.57
	-0.16
	0.19

	Very opinionated information (“this is great”, “this is terrible”) annoys me. 
	0.44
	-0.05
	0.21

	I don’t like it when people tell me about things they love and hate. 
	0.42
	-0.24
	0.48

	I wish people would keep very positive and very negative information to themselves.
	0.52
	-0.17
	0.42

	I like to avoid learning about very positive and very negative facts. 
	0.50
	-0.12
	0.42

	Once I form an opinion about something, I avoid learning about the other side.
	0.34
	-0.23
	0.54

	I hate having conflicting reactions about things. 
	0.27
	0.02
	0.20

	I prefer to have strong reactions (love or hate) towards things. 
	0.14
	-0.03
	0.52

	I feel better about things once I have an extreme opinion towards them.
	0.07
	0.06
	0.74

	I prefer to strongly support or strongly reject ideas.
	-0.13
	0.10
	0.87

	I like to have extreme opinions.
	-0.13
	0.15
	0.81

	When I form an opinion of something, I don’t want to know anything that conflicts with that opinion. 
	0.29
	-0.10
	0.61

	For nearly any topic, a neutral opinion is usually most accurate. 
	0.64
	-0.05
	0.18

	Even if people seem to know a lot about something, if their opinion is extreme they can’t have all the facts.
	0.56
	0.13
	0.11

	If you have all the positive and negative facts about a topic, your opinion will generally end up somewhere neutral. 
	0.73
	0.00
	0.00

	People with extreme (very negative or very positive) attitudes are, in principle, very unlikely to be correct.
	0.61
	0.07
	0.04

	An honest assessment of all of the information in a public debate should generally land you with a moderate opinion.
	0.76
	0.07
	-0.08

	If a person magically became omniscient (knew everything that can be known), that person would have quite neutral opinions of most things. 
	0.61
	0.04
	0.07

	The most honest and accurate way to present facts about any social issue should involve a relatively close mixture of positive and negative information.
	0.19
	0.35
	-0.01

	If a person claims to know a lot about something, their having an extreme opinion (very positive or very negative) makes me skeptical that they really know so much.
	0.50
	0.08
	0.03
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Pretesting 1
Attitude Preferences Scale
Please consider the following items and consider how much each seems true to you.
	1 = strongly disagree 2 = somewhat disagree 3 = neither agree nor disagree 4 = somewhat agree 5 = strongly agree
1. When learning about something new, I want to ensure I know all the positives and negatives about it.
2. There are some benefits to being quite familiar with both sides of a controversy.
3. Even if I form an opinion about something, I strive to also learn about the other side of the argument.
4. It is useful to have a complex mixture of positive and negative beliefs about other people.
5. I prefer to see both the good and bad sides of most things.
6. I prefer to acknowledge how ideas usually have both strengths and flaws to them.
7. I work hard to understand both the “plusses” and “minuses” of things when I learn about them.
8. It is valuable to be aware of both the benefits and the drawbacks of things.
9. When learning about something new, I prefer to avoid learning very positive and very negative things about it.
10. There are some benefits to avoiding learning about either side of a controversy.
11. I prefer to learning ‘good’ and ‘bad’ information about things.
12. It is usually best to avoid very positive and very negative facts about things.
13. Very opinionated information (“this is great”, “this is terrible”) annoys me.
14. I don’t like it when people tell me about things they love and hate.
15. I wish people would keep very positive and very negative information to themselves.
16. I like to avoid learning about very positive and very negative facts.
17. In order to truly understand something, it is best to avoid strong opinions.
18. Knowing both sides of a debate sharpens your understanding of that topic.
19. When I know only good things or only bad things about a topic, I’m probably not understanding it very deeply.
20. People who form neutral opinions tend to be more intelligent.
21. Remaining neutral on a topic helps in objectively processing all of the information given.
22. Knowing both sides of a debate helps to provide a clearer opinion.
23. Holding an extreme opinion can cloud your judgement of the topic.
24. Remaining neutral about a topic helps people to remain unbiased when learning new things about that topic.
25. People who are neutral tend to get along better with others.
26. Expressing an extreme opinion on something is generally frowned upon.
27. I find other people who have neutral opinions tend to be more pleasant to be around.
28. The best way to maintain good relationships is to stay relatively moderate in your opinions.
29. I like knowing both sides of issues because it helps me relate to people on both sides.
30. People who hold extreme opinions tend to be provocative and irritating.
31. It’s hard to get along with people who adopt very strong opinions about things.
32. People remain popular, in part, by forming opinions that are compromises between extreme outlooks.
33. It is morally irresponsible not to weigh opposing arguments when forming your opinion.
34. Striving to remain neutral on most topics is a virtuous stance.
35. Valuing equality means always considering both sides of any argument.
36. Remaining neutral on a topic is a way of expressing my values.
37. There is something noble about remaining in the middle about controversial topics.
38. One way of showing respect for everyone is having some moderation in your opinions.
39. We live in a polarized world where taking a neutral stance is often an act of bravery.
40. I respect people who are able to remain neutral about things.
41. Once I form an opinion about something, I avoid learning about the other side.
42. I’d like to know only good or only bad things about something, not a mix.
43. I hate having conflicting reactions about things.
44. I prefer to have strong reactions (love or hate) towards things.
45. I feel better about things once I have an extreme opinion towards them.
46. I prefer to strongly support or strongly reject ideas.
47. I like to have extreme opinions.
48. When I form an opinion something, I don’t want to know anything that conflicts with that opinion.

Pretesting 2
Attitude Preferences Scale
Please consider the following items and consider how much each seems true to you.
	1 = strongly disagree 2 = somewhat disagree 3 = neither agree nor disagree 4 = somewhat agree 5 = strongly agree
1. When learning about something new, I want to ensure I know all the positives and negatives about it. 
2. There are some benefits to being quite familiar with both sides of a controversy. 
3. Even if I form an opinion about something, I strive to also learn about the other side of the argument. 
4. It is useful to have a complex mixture of positive and negative beliefs about other people. 
5. I prefer to see both the good and bad sides of most things. 
6. I prefer to acknowledge how ideas usually have both strengths and flaws to them. 
7. I work hard to understand both the “plusses” and “minuses” of things when I learn about them. 
8. It is valuable to be aware of both the benefits and the drawbacks of things. 
9. I prefer to learn ‘good’ and ‘bad’ information about things. 
10. Knowing both sides of a debate sharpens your understanding of that topic.
11. When I know only good things or only bad things about a topic, I’m probably not understanding it very deeply. 
12. Remaining neutral on a topic helps in objectively processing all of the information given. 
13. Knowing both sides of a debate helps to provide a clearer opinion. 
14. Holding an extreme opinion can cloud your judgement of the topic. 
15. Remaining neutral about a topic helps people to remain unbiased when learning new things about that topic. 
16. People who are neutral tend to get along better with others. 
17. I like knowing both sides of issues because it helps me relate to people on both sides. 
18. It is morally irresponsible not to weigh opposing arguments when forming your opinion. 
19. Valuing equality means always considering both sides of any argument. 
20. People who form neutral opinions tend to be more intelligent. 
21. I find other people who have neutral opinions tend to be more pleasant to be around. 
22. The best way to maintain good relationships is to stay relatively moderate in your opinions. 
23. People who hold extreme opinions tend to be provocative and irritating. 
24. It’s hard to get along with people who adopt very strong opinions about things. 
25. People remain popular, in part, by forming opinions that are compromises between extreme outlooks. 
26. Striving to remain neutral on most topics is a virtuous stance. 
27. Remaining neutral on a topic is a way of expressing my values. 
28. There is something noble about remaining in the middle about controversial topics. 
29. One way of showing respect for everyone is having some moderation in your opinions. 
30. We live in a polarized world where taking a neutral stance is often an act of bravery. 
31. I respect people who are able to remain neutral about things.
32. When learning about something new, I prefer to avoid learning very positive and very negative things about it. 
33. It is usually best to avoid very positive and very negative facts about things. 
34. Very opinionated information (“this is great”, “this is terrible”) annoys me. 
35. I don’t like it when people tell me about things they love and hate. 
36. I wish people would keep very positive and very negative information to themselves. 
37. I like to avoid learning about very positive and very negative facts.
38. Once I form an opinion about something, I avoid learning about the other side. 
39. I hate having conflicting reactions about things. 
40. I prefer to have strong reactions (love or hate) towards things. 
41. I feel better about things once I have an extreme opinion towards them. 
42. I prefer to strongly support or strongly reject ideas. 
43. I like to have extreme opinions. 
44. When I form an opinion of something, I don’t want to know anything that conflicts with that opinion. 
45. For nearly any topic, a neutral opinion is usually most accurate. 
46. Even if people seem to know a lot about something, if their opinion is extreme they can’t have all the facts. 
47. If you have all the positive and negative facts about a topic, your opinion will generally end up somewhere neutral. 
48. People with extreme (very negative or very positive) attitudes are, in principle, very unlikely to be correct. 
49. An honest assessment of all of the information in a public debate should generally land you with a moderate opinion. 
50. If a person magically became omniscient (knew everything that can be known), that person would have quite neutral opinions of most things. 
51. The most honest and accurate way to present facts about any social issue should involve a relatively close mixture of positive and negative information. 
52. If a person claims to know a lot about something, their having an extreme opinion (very positive or very negative) makes me skeptical that they really know so much.
Study 1
Attitude Preferences Scale 
Please consider the following items and consider how much each seems true to you.
	1 = strongly disagree 2 = somewhat disagree 3 = neither agree nor disagree 4 = somewhat agree 5 = strongly agree
1. When learning about something new, I want to ensure I know all the positives and negatives about it.
2. There are some benefits to being quite familiar with both sides of a controversy.
3. Even if I form an opinion about something, I strive to also learn about the other side of the argument.
4. It is useful to have a complex mixture of positive and negative beliefs about other people.
5. I prefer to see both the good and bad sides of most things.
6. I prefer to acknowledge how ideas usually have both strengths and flaws to them.
7. I work hard to understand both the “plusses” and “minuses” of things when I learn about them.
8. It is valuable to be aware of both the benefits and the drawbacks of things.
9. I prefer to learn ‘good’ and ‘bad’ information about things.
10. Knowing both sides of a debate sharpens your understanding of that topic.
11. When I know only good things or only bad things about a topic, I’m probably not understanding it very deeply.
12. Remaining neutral on a topic helps in objectively processing all of the information given.
13. Knowing both sides of a debate helps to provide a clearer opinion.
14. Holding an extreme opinion can cloud your judgement of the topic.
15. Remaining neutral about a topic helps people to remain unbiased when learning new things about that topic.
16. People who are neutral tend to get along better with others.
17. I like knowing both sides of issues because it helps me relate to people on both sides.
18. It is morally irresponsible not to weigh opposing arguments when forming your opinion.
19. Valuing equality means always considering both sides of any argument.
20. People who form neutral opinions tend to be more intelligent.
21. I find other people who have neutral opinions tend to be more pleasant to be around.
22. The best way to maintain good relationships is to stay relatively moderate in your opinions.
23. People who hold extreme opinions tend to be provocative and irritating.
24. It’s hard to get along with people who adopt very strong opinions about things.
25. People remain popular, in part, by forming opinions that are compromises between extreme outlooks.
26. Striving to remain neutral on most topics is a virtuous stance.
27. Remaining neutral on a topic is a way of expressing my values.
28. There is something noble about remaining in the middle about controversial topics.
29. One way of showing respect for everyone is having some moderation in your opinions.
30. We live in a polarized world where taking a neutral stance is often an act of bravery.
31. I respect people who are able to remain neutral about things.
32. When learning about something new, I prefer to avoid learning very positive and very negative things about it.
33. It is usually best to avoid very positive and very negative facts about things.
34. Very opinionated information (“this is great”, “this is terrible”) annoys me.
35. I don’t like it when people tell me about things they love and hate.
36. I wish people would keep very positive and very negative information to themselves.
37. I like to avoid learning about very positive and very negative facts.
38. Once I form an opinion about something, I avoid learning about the other side.
39. I hate having conflicting reactions about things.
40. I prefer to have strong reactions (love or hate) towards things.
41. I feel better about things once I have an extreme opinion towards them.
42. I prefer to strongly support or strongly reject ideas.
43. I like to have extreme opinions.
44. When I form an opinion of something, I don’t want to know anything that conflicts with that opinion.
45. For nearly any topic, a neutral opinion is usually most accurate.
46. Even if people seem to know a lot about something, if their opinion is extreme they can’t have all the facts.
47. If you have all the facts about a topic, your opinion will generally end up somewhere neutral.
48. People with extreme (very negative or very positive) attitudes are, in principle, very unlikely to be correct.
49. An honest assessment of all of the information in a public debate should generally land you with a moderate opinion.
50. If a person magically became omniscient (knew everything that can be known), that person would have quite neutral opinions of most things.
51. The most honest and accurate way to present facts about any social issue should involve a relatively close mixture of positive and negative information.
52. If a person claims to know a lot about something, their having a relatively neutral (not extreme) opinion makes me more likely to believe that they really know a lot about it.

Note. Items 1–11, 13–14, and 18, formed the 14-item Interest in Both Sides subscale. Items 20–24, 26–34, 45–50, and 52, formed the 21-item Preference for Neutrality subscale. Items 40–43 formed the 4-item Preference for Extremity subscale.

Moderation
To what extent do you agree with the following statements?
1 = strongly disagree, 7 = strongly agree
1. Avoid excess. Let moderation be your guide.
2. Too much of a good thing is a bad thing.
3. Moderation in all things is ideal.
4. Too fast is as bad as too slow
5. If one oversteps the bounds of moderation, the greatest pleasures cease to please.
6. Even a good thing can become destructive if taken to excess.
7. A person of moderation is a person of character and of wisdom.
8. The road to health for everyone is through moderation.
9. It is best to travel the middle road, even if it takes you longer to get where you want to go.
10. The key to long-lasting love is to love in moderation.
11. When shopping, it is often best to buy the middle option and then commit fully to liking it.
12. The middle path is the way to wisdom.

Need to Evaluate
We are now interested in the ways that you think about things. Thus, please answer each question as it relates to your views/opinions. There are no wrong answers, we are just looking for your honest responses.
	1 = extremely uncharacteristic 2 = somewhat uncharacteristic 3 = uncertain 4 = somewhat characteristic 5 = extremely characteristic
1. I form opinions about everything.
2. I prefer to avoid taking extreme positions. 
3. It is very important to me to hold strong opinions. 
4. I want to know exactly what is good and bad about everything. 
5. I often prefer to remain neutral about complex issues. 
6. If something does not affect me, I do not usually determine if it is good or bad. 
7. I enjoy strongly liking and disliking new things. 
8. There are many things for which I do not have a preference. 
9. It bothers me to remain neutral. 
10. I like to have strong opinions even when I am not personally involved.
11. I have many more opinions than the average person. 
12. I would rather have a strong opinion than no opinion at all. 
13. I pay a lot of attention to whether things are good or bad. 
14. I only form strong opinions when I have to. 
15. I like to decide that new things are really good or really bad. 
16. I am pretty much indifferent to many important issues. 

Intellectual Humility
Please rate the extent to which you agree with each of the following statements.
	1 = strongly disagree 5 = strongly agree
1. I feel small when others disagree with me on topics that are close to my heart
2. When someone contradicts my most important beliefs, it feels like a personal attack.
3. When someone disagrees with ideas that are important to me, it feels as though I'm being attacked
4. I tend to feel threatened when others disagree with me on topics that are close to my heart
5. When someone disagrees with ideas that are important to me, it makes me feel insignificant.
6. I am open to revising my important beliefs in the face of new information.
7. I am willing to change my position on an important issue in the face of good reasons.  
8. I am willing to change my opinions on the basis of compelling reason
9. I have at times changed opinions that were important to me, when someone showed me I was wrong.
10. I'm willing to change my mind once it's made up about an important topic.
11. I can respect others, even if I disagree with them in important ways
12. I can have great respect for someone, even when we don't see eye-to-eye on important topics.
13. Even when I disagree with others, I can recognize that they have sound points.
14. I am willing to hear others out, even if I disagree with them.
15. I welcome different ways of thinking about important topics.
16. I respect that there are ways of making important decisions that are different from the way I make decisions.
17. My ideas are usually better than other people's ideas.
18. For the most part, others have more to learn from me than I have to learn from them.
19. When I am really confident in a belief, there is very little chance that belief is wrong.
20. On important topics, I am not likely to be swayed by the viewpoints of others.
21. I'd rather rely on my own knowledge about most topics than turn to others for expertise.
22. Listening to perspectives of others seldom changes my important opinions.

Need for Cognition
+2 = extremely characteristic of me   +1 = somewhat characteristic of me  0 = undecided
 -1 = somewhat uncharacteristic of me -2 = extremely uncharacteristic of me
1. I would prefer complex to simple problems.
1. I like to have the responsibility of handling a situation that requires a lot of thinking.
1. Thinking is not my idea of fun.*
1. I would rather do something that requires little thought than something that is sure to challenge my thinking abilities.*
1. I try to anticipate and avoid situations where there is likely a chance I will have to think in depth about something.*
1. I find satisfaction in deliberating hard and for long hours.
1. I only think as hard as I have to.*
1. I prefer to think about small, daily projects to long-term ones.*
1. I like tasks that require little thought once I’ve learned them.*
1. The idea of relying on thought to make my way to the top appeals to me.
1. I really enjoy a task that involves coming up with new solutions to problems.
1. Learning new ways to think doesn’t excite me very much.*
1. I prefer my life to be filled with puzzles that I must solve.
1. The notion of thinking abstractly is appealing to me.
1. I would prefer a task that is intellectual, difficult, and important to one that is somewhat important but does not require much thought.
1. I feel relief rather than satisfaction after completing a task that required a lot of mental effort.*
1. It’s enough for me that something gets the job done; I don’t care how or why it works.*
1. I usually end up deliberating about issues even when they do not affect me personally.

Dogmatism
Please indicate the extent to which you agree with the following statements.
1. I may be wrong about some of the little things in life, but I am quite certain I am right about all the BIG issues. 
2. Someday I will probably think that many of my present ideas were wrong. 
3. Anyone who is honestly and truly seeking truth will end up believing what I believe. 
4. There are so many things we have not discovered yet, nobody should be absolutely certain his beliefs are right. 
5. The things I believe in are so completely true, I could never doubt them. 
6. I have never discovered a system of beliefs that explains everything to my satisfaction. 
7. It is best to be open to all possibilities and ready to reevaluate all your beliefs. 
8. My opinions are right and will stand the test of time. 
9. Flexibility is a real virtue in thinking, since you may well be wrong. 
10. My opinions and beliefs fit together perfectly to make a crystal-clear "picture" of things. 
11. There are no discoveries or facts that could possibly make me change my mind about the things that matter most in life. 
12. I am a long way from reaching final conclusions about the central issues in life. 
13. The person who is absolutely certain she has the truth will probably never find it. 
14. I am absolutely certain that my ideas about the fundamental issues in life are correct. 
15. The people who disagree with me may well turn out to be right. 
16. I am so sure I am right about the important things in life, there is no evidence that could convince me otherwise
17. If you are "open-minded" about the most important things in life, you will probably reach the wrong conclusions.
18. Twenty years from now, some of my opinions about the important things in life will probably have changed.
19. "Flexibility in thinking" is another name for being "wishy-washy." 
20. No one knows all the essential truths about the central issues in life. 
21. Someday I will probably realize my present ideas about the BIG issues are wrong.
22. People who disagree with me are just plain wrong and often evil as well. 

Open-minded Cognition General
Please click on the circle that best matches your opinion, on a scale from strongly disagree (1) to strongly agree (7).
1.	I try to reserve judgment until I have a chance to hear arguments from both sides of an issue.
2.	I believe it is a waste of time to pay attention to certain ideas.
3.	I am open to considering other viewpoints.
4.	I often "tune out" messages I disagree with.
5.	When thinking about an issue, I consider as many different opinions as possible.
6.	I have no patience for arguments I disagree with.

Open-minded Cognition Politics
Please click on the circle that best matches your opinion, on a scale from strongly disagree (1) to strongly agree (7).
1. I try to reserve judgment until I have a chance to hear arguments from both sides of a political issue. 
2. I believe it is a waste of time to pay attention to certain political ideas. 
3. When it comes to politics, I am open to considering other viewpoints. 
4. I often "tune out" political messages I disagree with. 
5. When thinking about a political issue, I consider as many different opinions as possible.
6. I have no patience for political arguments I disagree with. 

Open-minded Cognition Religion
Please click on the circle that best matches your opinion, on a scale from strongly disagree (1) to strongly agree (7).
1. I try to reserve judgment until I have a chance to hear arguments from both sides of a religious issue. 
2. I believe it is a waste of time to pay attention to certain religious ideas. 
3. When it comes to religion, I am open to considering other viewpoints. 
4. I often "tune out" religious messages I disagree with. 
5. When thinking about a religious issue, I consider as many different opinions as possible. 
6. I have no patience for religious arguments I disagree with. 

Curiosity
Use this scale to indicate the degree to which the following statements describe you: 1. Does not describe me at all. 2. Barely describes me. 3. Somewhat describes me. 4. Neutral. 5. Generally describes me. 6. Mostly describes me. 7. Completely describes me.
1. Thinking about solutions to difficult conceptual problems can keep me awake at night. 
2. I can spend hours on a single problem because I just can’t rest without knowing the answer. 
3. I feel frustrated if I can’t figure out the solution to a problem, so I work even harder to solve it. 
4. I work relentlessly at problems that I feel must be solved. 
5. It frustrates me to not have all the information I need. 
6. I view challenging situations as an opportunity to grow and learn. 
7. I am always looking for experiences that challenge how I think about myself and the world. 
8. I seek out situations where it is likely that I will have to think in depth about something. 
9. I enjoy learning about subjects that are unfamiliar to me.  
10. I find it fascinating to learn new information. 
11. I like to learn about the habits of others 
12. I like finding out why people behave the way they do 
13. When other people are having a conversation, I like to find out what it’s about. 
14. When around other people, I like listening to their conversations.
15. When people quarrel, I like to know what’s going on. 
16. The smallest doubt can stop me from seeking out new experiences. 
17. I cannot handle the stress that comes from entering uncertain situations. 
18. I find it hard to explore new places when I lack confidence in my abilities. 
19. I cannot function well if I am unsure whether a new experience is safe. 
20. It is difficult to concentrate when there is a possibility that I will be taken by surprise. 
21. The anxiety of doing something new makes me feel excited and alive. 
22. Risk taking is exciting to me. 
23. Thinking about solutions to difficult conceptual problems can keep me awake at night. 
24. I can spend hours on a single problem because I just can’t rest without knowing the answer. 
25. I feel frustrated if I can’t figure out the solution to a problem, so I work even harder to solve it. 
26. I work relentlessly at problems that I feel must be solved.  
27. It frustrates me to not have all the information I need. 
28. I view challenging situations as an opportunity to grow and learn 
29. I am always looking for experiences that challenge how I think about myself and the world.  
30. I seek out situations where it is likely that I will have to think in depth about something 
31. I enjoy learning about subjects that are unfamiliar to me. 
32. I find it fascinating to learn new information. 
33. I like to learn about the habits of others.  
34. I like finding out why people behave the way they do.  
35. When other people are having a conversation, I like to find out what it’s about. 
36. When around other people, I like listening to their conversations. 
37. When people quarrel, I like to know what’s going on. 
38. The smallest doubt can stop me from seeking out new experiences 
39. I cannot handle the stress that comes from entering uncertain situations. 
40. I find it hard to explore new places when I lack confidence in my abilities.  
41. I cannot function well if I am unsure whether a new experience is safe.  
42. It is difficult to concentrate when there is a possibility that I will be taken by surprise.  
43. The anxiety of doing something new makes me feel excited and alive.
44. Risk taking is exciting to me
45. When I have free time, I want to do things that are a little scary. 
46. Creating an adventure as I go is much more appealing than a planned adventure. (
47. I prefer friends who are excitingly unpredictable. 

Willingness to Self-Censor
Indicate the degree to which you agree with the following statements. Please be honest when responding. Don't spend too much time on any question. Simply record your first impression.
	1 = strongly disagree  	2 = disagree  3 = neither agree nor disagree  4 = agree  5 = strongly agree

1. It is difficult for me to express my opinion if I think others won't agree with what I say.
2. There have been many times when I have thought others around me were wrong but I didn't let them know.
3. When I disagree with others, I'd rather go along with them than argue about it.
4. It is easy for me to express my opinion around others who I think will disagree with me.
5. I'd feel uncomfortable if someone asked my opinion and I knew that he or she wouldn't agree with me.
6. I tend to speak my opinion only around friends or other people I trust.
7. It is safer to keep quiet than publicly speak an opinion that you know most others don't share.
8. If I disagree with others, I have no problem letting them know it.

Self-monitoring
Please rate the extent to which the following statements are true.
	1 = certainly, always false	2 = generally false	3 = somewhat false but with exception 4 = somewhat true, but with exception 5 = generally true 6 = certainly, always true
1. In social situations, I have the ability to alter my behavior if I feel that something else is called for.
2. I have the ability to control the way I come across to people, depending on the impression I want to give them.
3. When I feel that the image I am portraying isn't working, I can readily change it to something that does.
4. I have trouble changing my behavior to suit different people and different situations.
5. I have found that I can adjust my behavior to meet the requirements of any situation I find myself in.
6. Even when it might be to my advantage, I have difficulty putting up a good front.
7. Once I know what the situation calls for, it's easy for me to regulate my actions accordingly.
8. I am often able to read people's true emotions correctly through their eyes.
9. In conversations, I am sensitive to even the slightest change in the facial expression of the person I'm conversing with.
10. My powers of intuition are quite good when it comes to understanding others' emotions and motives.
11. I can usually tell when others consider a joke to be in bad taste, even though they may laugh convincingly.
12. I can usually tell when I've said something inappropriate by reading it in the listener's eyes.
13. If someone is lying to me, I usually know it at once from that person's manner of expression.

Need for Cognitive Closure
Please read the following, and answer each according to the provided scale.
	1 = extremely uncharacteristic of me  5  =extremely characteristic of me
1. I think that having clear rules and order at work is essential for success
2. Even after I've made up my mind about something, I am always eager to consider a different opinion.
3. I don't like situations that are uncertain.
4. I dislike questions which could be answered in many different ways.
5. I like to have friends who are unpredictable.
6. I find that a well ordered life with regular hours suits my temperament.
7. I enjoy the uncertainty of going into a new situation without knowing what might happen.
8. When dining out, I like to go to places where I have been before so that I know what to expect
9. I feel uncomfortable when I don't understand the reason why an event occurred in my life.
10. I feel irritated when one person disagrees with what everyone else in a group believes.
11. I hate to change my plans at the last minute.
12. I would describe myself as indecisive.
13. When I go shopping, I have difficulty deciding exactly what it is I want.
14. When faced with a problem I usually see the one best solution very quickly
15. When I am confused about an important issue, I feel very upset.
16. I tend to put off making important decisions until the last possible moment.
17. I usually make important decisions quickly and confidently.
18. I have never been late for an appointment or work.
19. I think it is fun to change my plans at the last moment.
20. My personal space is usually messy and disorganized.
21. In most social conflicts, I can easily see which side is right and which is wrong.
22. I have never known someone I did not like.
23. I tend to struggle with most decisions.
24. I believe orderliness and organization are among the most important characteristics of a good student.
25. When considering most conflict situations, I can usually see how both sides could be right.
26. I don't like to be with people who are capable of unexpected actions.
27. I prefer to socialize with familiar friends because I know what to expect from them.
28. I think that I would learn best in a class that lacks clearly stated objectives and requirements.
29. When thinking about a problem, I consider as many different opinions on the issue as possible.
30. I don't like to go into a situation without knowing what I can expect from it.
31. I like to know what people are thinking all the time.
32. I dislike it when a person's statement could mean many different things.
33. It's annoying to listen to someone who cannot seem to make up his or her mind.
34. I find that establishing a consistent routine enables me to enjoy life more.
35. I enjoy having a clear and structured mode of life.
36. I prefer interacting with people whose opinions are very different from my own.
37. I like to have a plan for everything and a place for everything.
38. I feel uncomfortable when someone's meaning or intention is unclear to me.
39. I believe that one should never engage in leisure activities.
40. When trying to solve a problem I often see so many possible options that it's confusing.
41. I always see many possible solutions to problems I face.
42. I'd rather know bad news than stay in a state of uncertainty.
43. I feel that there is no such thing as an honest mistake.
44. I do not usually consult many different options before forming my own view.
45. I dislike unpredictable situations.
46. I have never hurt another person's feelings.
47. I dislike the routine aspects of my work (studies).

Dispositional Attitudes Scale: Original Scale
At this point, we are interested in your attitudes toward a wide variety of objects and issues. Please rate each object/issue using the scale provided. There are no right or wrong answers, and no trick questions. We are simply interested in how YOU feel about each of these objects/issues.
	1 = extremely unfavorable	7 = extremely favorable
1. Architecture
2. Bicycles
3. Camping
4. Canoes
5. Cold showers
6. Doing crossword puzzles
7. Japan
8. Playing chess
9. Politics
10. Public speaking
11. Receiving criticism
12. Rugby
13. Soccer
14. Statistics
15. Taxes
16. Taxidermy

Dispositional Attitudes Scale: Controversial Item Modification
At this point, we are interested in your attitudes toward a wide variety of objects and issues. Please rate each object/issue using the scale provided. There are no right or wrong answers, and no trick questions. We are simply interested in how YOU feel about each of these objects/issues.
	1 = extremely unfavorable	7 = extremely favorable
1. Extending laws against hate speech
2. Abortion
3. Genetically modified organisms (GMOs)
4. Laws prohibiting gun ownership
5. Capital punishment
6. Legalization of cocaine
7. Black Lives Matters
8. Laws mandating COVID vaccines
9. Universal basic income
10. Cancel culture
11. Carbon taxes
12. Automatic (self-driving) cars
13. Reparations payments to African-Canadians
14. Defunding the police
15. Donating your body/organs to science
16. Quotas for hiring women in STEM fields

Person Perception Task
First, we would like you to read the following passage of information about a person. Please read the information carefully and, when you are finished, continue to the next portion of this study where we will ask you a few questions. You will be asked to do this for a few people.
Participants then viewed a standardized set of questions after each of their assigned vignettes. The questionnaires ran as follows:
What will follow is a list of words that could be used to describe your overall evaluation of an object or person.  Please use the list presented to describe your evaluation of Charlie.  If the word "definitely" describes your evaluation of Charlie, then select the number "7".  If you decide that the word does "not at all" describe your evaluation of Charlie, then select the number "1".  Use the intermediate boxes between 1 and 7 to indicate responses between these two extremes.
Work rapidly.  Your first reaction is normally the best.  Please mark all words.  This should only take a minute or two.
Please continue when you are ready to begin.
Remember to work as rapidly as possible.
The following were rated 1 = not at all to 7 = definitely
1. Dislike 
2. Good
3. Negative
4. Undesirable
5. Bad
6. Like
7. Positive
8. Desirable

The following attributes can be used to describe a person or object. Please use the list presented to describe your evaluation of Charlie. For each attribute, please indicate your level of agreement where 0 “Does not at all” describe Charlie and 6 “Definitely” describes Charlie.
The following were rated 0 = not at all to 6 = definitely
1. Fair
2. Generous
3. Good-natured
4. Helpful
5. Honest
6. Righteous
7. Sincere
8. Tolerant
9. Truthful
10. Understanding

The following attributes can be used to describe a person or object. Please use the list presented to describe your evaluation of James. For each attribute, please indicate your level of agreement where 0 "Does not at all" describe James and 6 "Definitely" describes James.
The following were rated 0 = not at all to 6 = definitely
1. Clever
2. Competent
3. Creative
4. Efficient
5. Energetic
6. Foresighted
7. Gifted
8. Ingenious
9. Intelligent
10. Knowledgeable

Set Condition A. 
People have often described Charlie as someone that is pretty extreme. From his strong opinions on virtually everything – friends talk of a recent monologue about which type of mustard he thinks is the best – he sees everything in the extreme. Thinking back to a few notable discussions, friends note that Charlie seems to always have a strong opinion and that he is not afraid to express it. His philosophy is that if you don’t have a strong stance on everything, then you don’t care enough and are wasting your time. His friends say that he is friendly, and that he seems to be keeping up with his studies and engages energetically with his schoolwork.
	[attitude questions as noted above]
James is outgoing, charismatic, and the life of the party. He is often seen with friends going for canoe trips for several days, which he says is important for him enjoying nature. His friends report that James loves nature but note that his canoe trips can often be filled more with the sounds of his own extreme opinions than the birds and the water. In fact, when asked, many of his friends report that James has no trouble having very extreme opinions on nearly all topics from abortion to nuclear power, and even being a vegetarian. His friends say that James is quite charismatic and is a natural leader. James recently ran for his Student Union President and won, which his friends attribute to his good looks and easy rapport with people.
	[attitude questions as noted above]
What is more important than knowing the right position and sticking to it? If you ask John, he will say nothing. A self-proclaimed student of philosophy, John has been described by his friends as someone that you do not want to get into an argument with. John joined the debate team when he first started university and quickly gravitated to strong stances on nearly every topic that came up but seemed disinterested in arguing for whichever side of social issues he didn’t personally endorse. John maintains that there is a strictly best position to take on almost any social issue, and friends say that means he is not inclined to pretend to agree with the other side. John is a very funny man who seems easily able to make people laugh.
	[repeat attitude questions]
Being a moderate on nearly every issue is not an easy task, according to Mark, but he reports that the benefits are more than worth the effort. In discussions, his friends report that Mark generally is neutral about everything – some note that this strict neutral position can be frustrating because it feels like Mark never wants to pick a side. Others say that this is just Mark trying to be diplomatic and they don’t see a problem with his neutral stances. Either way, Mark maintains that staying neutral is important to him and he does not take a strong position on virtually anything. Mark is very hard-working, applying himself relentlessly to his studies, and listens carefully whenever anybody speaks.
	[repeat attitude questions]
Robyn prefers to know as much as possible about both sides of an argument. She says that this usually makes her feel very strongly about both sides, but that these strong opinions help her stay in the middle and see both sides. A self-described politician-to-be, Robyn maintains that you need to be deeply aware of the rationale of both sides of major social issues and strive for moderation by appreciating the degree to which both sides have a point. Friends and colleagues report that this sometimes makes Robyn willing to argue any point. That is, she often plays the “Devil’s advocate,” trying to present whichever side of an issue is not currently dominant in a conversation.  Robyn is very creative and has several hobbies that she does with friends, which seems to make them all quite happy.
	[repeat attitude questions]
If you are ever in need of someone to challenge your ideas, Thomas’ friends say that he is the one to call. From his opinions that all pizza is good pizza to his unwavering, middle-of-the-road position on fossil fuels and climate change, Thomas stays true to his neutral positions about everything. His friends say that it is not surprising that Thomas is like this – he has a strong, dispositional tendency to live in the middle on most things. They recount a recent time when they asked him which trip they should all take together, weighing the pros and cons, chuckling that even with such different locations Thomas maintained that both trips would be equally great. Thomas is quite successful in his life; he has won some prestigious awards and seems likely to do well in his career.
	[repeat attitude questions]
People have often described Charlie as someone that is pretty moderate. From his moderate opinions on virtually everything – friends talk of a recent monologue in which he did not even have a strong opinion about a favorite TV show – he sees nothing in the extreme. Thinking back to a few notable discussions, friends note that Charlie seems to rarely have a strong opinion and that he always speaks his mind about his centrism. His philosophy is that if you constantly express strong stances on everything, then you don’t care enough and are just running your mouth. His friends say that he is friendly, and that he seems to be keeping up with his studies, and engages energetically with his school work.
[bookmark: _Hlk143540815]Set Condition B. 
People have often described Charlie as someone that is pretty moderate. From his moderate opinions on virtually everything – friends talk of a recent monologue in which he did not even have a strong opinion about a favorite TV show – he sees nothing in the extreme. Thinking back to a few notable discussions, friends note that Charlie seems to rarely have a strong opinion and that he always speaks his mind about his centrism. His philosophy is that if you constantly express strong stances on everything, then you don’t care enough and are just running your mouth. His friends say that he is friendly, and that he seems to be keeping up with his studies, and engages energetically with his school work.
	[attitude questions as above]
James is outgoing, charismatic, and the life of the party. He is often seen with friends going for canoe trips for several days, which he says is important for him enjoying nature. His friends report that James loves nature but note that his canoe trips can often be filled with a great deal of quiet if controversial conversations come up. In fact, when asked, many of his friends report that James does not seem to express extreme opinions on almost any topic, be it abortion or nuclear power, or vegetarianism. His friends say that James is quite charismatic and is a natural leader. James recently ran for his Student Union President and won, which his friends attribute to his good looks and easy rapport with people.
	[repeat attitude questions]
What is more important than knowing that the truth is in the middle, and sticking to that? If you ask John, he will say nothing. A self-proclaimed student of philosophy, John has been described by his friends as someone that you do not want to get into an argument with. John joined the debate team when he first started university and quickly gravitated to swapping stances on nearly every topic that came up, but seemed disinterested in personally endorsing either extreme within the social issues being discussed. John maintains that there is no strictly best position to take on almost any social issue, and friends say that means he is always flexible about adopting either side of a debate so that both sides can be heard. John is a very funny man who seems easily able to make people laugh.
	[repeat attitude questions]
Having an extreme opinion on nearly every issue is not an easy task, according to Mark, but he reports that the benefits are more than worth the effort. In discussions, his friends report that Mark is never neutral about anything – some note that this strict extreme tendency can be frustrating because it feels like Mark never wants to give any credence to the ‘other side’. Others say that this is just Mark trying to be passionate and they don’t see a problem with his extreme stances. Either way, Mark maintains that holding his extreme views is important to him and he does not take a moderate position on virtually anything. Mark is very hard-working, applying himself relentlessly to his studies, and listens carefully whenever anybody speaks.
	[repeat attitude questions]
Robyn prefers to know as much as possible that her side of the argument is backed up with facts. She says that this usually makes her feel very strongly about her side, but that these strong opinions give her perspective to understand both sides. A self-described politician-to-be, Robyn maintains that you need to be deeply aware of why your side of major social issues is right and specifically how the other side is wrong and justify your extreme opinions by understanding how the other side came to be wrong. Friends and colleagues report that this sometimes makes Robyn willing to argue only her side on any topic. That is, she often advocates her views strongly, trying to ensure that the position she endorses remains dominant in a conversation.  Robyn is very creative and has several hobbies that she does with friends, which seems to make them all quite happy.
	[repeat attitude questions]
If you are ever in need of someone to challenge your ideas, Thomas’ friends say that he is the one to call. From his opinions that pepperoni is the ultimate pizza topping, to his unwavering, strong-minded views on fossil fuels and climate change, Thomas stays true to his extreme positions about everything. His friends say that it is not surprising that Thomas is like this – he has a strong, dispositional tendency to avoid the middle position on most things. They recount a recent time when they asked him which trip they should all take together, weighing the pros and cons, chuckling that even with such different locations Thomas found it easy to declare that one trip would be great and the other would be horrible. Thomas is quite successful in his life; he has won some prestigious awards and seems likely to do well in his career.
	[repeat attitude questions]



Study 2

Attitude Preferences Scale 
Please consider the following items and consider how much each seems true to you.
	1 = strongly disagree 2 = somewhat disagree 3 = neither agree nor disagree 4 = somewhat agree 5 = strongly agree
1. People who form neutral opinions tend to be more intelligent.
2. I find other people who have neutral opinions tend to be more pleasant to be around.
3. The best way to maintain good relationships is to stay relatively moderate in your opinions.
4. People who hold extreme opinions tend to be provocative and irritating.
5. Striving to remain neutral on most topics is a virtuous stance.
6. Remaining neutral on a topic is a way of expressing my values.
7. There is something noble about remaining in the middle about controversial topics.
8. One way of showing respect for everyone is having some moderation in your opinions.
9. We live in a polarized world where taking a neutral stance is often an act of bravery.
10. I respect people who are able to remain neutral about things.
11. It is usually best to avoid very positive and very negative facts about things.
12. For nearly any topic, a neutral opinion is usually most accurate.
13. Even if people seem to know a lot about something, if their opinion is extreme they can’t have all the facts.
14. If you have all the facts about a topic, your opinion will generally end up somewhere neutral.
15. People with extreme (very negative or very positive) attitudes are, in principle, very unlikely to be correct.
16. An honest assessment of all of the information in a public debate should generally land you with a moderate opinion.
17. If a person magically became omniscient (knew everything that can be known), that person would have quite neutral opinions of most things.
18. If a person claims to know a lot about something, their having a relatively neutral (not extreme) opinion makes me more likely to believe that they really know a lot about it.
19. When learning about something new, I want to ensure I know all the positives and negatives about it.
20. There are some benefits to being quite familiar with both sides of a controversy.
21. Even if I form an opinion about something, I strive to also learn about the other side of the argument.
22. It is useful to have a complex mixture of positive and negative beliefs about other people.
23. I prefer to see both the good and bad sides of most things.
24. I prefer to acknowledge how ideas usually have both strengths and flaws to them.
25. I work hard to understand both the “plusses” and “minuses” of things when I learn about them.
26. It is valuable to be aware of both the benefits and the drawbacks of things.
27. I prefer to learn ‘good’ and ‘bad’ information about things.
28. Knowing both sides of a debate sharpens your understanding of that topic.
29. Knowing both sides of a debate helps to provide a clearer opinion.
30. I am attracted to people who seek information on both sides of issues.
31. Being able to see the advantages and disadvantages of having different opinions is an important moral virtue.
32. I respect the character of people who try to gather a balanced mix of information about most topics.
33. People who collect information about both sides of a topic tend to be more accepting of others.
34. Failing to consider both sides of an argument often leads to ignorance.
35. I prefer people who think critically about a topic by trying to understand what people on the “other side” believe.
36. I prefer to have strong reactions (love or hate) towards things.
37. I feel better about things once I have an extreme opinion towards them.
38. I prefer to strongly support or strongly reject ideas.
39. I like to have extreme opinions.
40. Having extreme opinions helps one to think clearly about topics.
41. Having strong reactions to things (love and hate) helps mobilize one into effective action.
42. I am attracted to people whose views on topics fall strongly on one side.
43. People with extreme opinions are more likeable than moderates.
44. Loving and hating things (rather than being moderate) often helps us to be clear about how we want to live.
45. It is morally important to take extreme positions on many issues.
46. It is unattractive to me when someone is wishy-washy in their views; I would prefer that they take a strong stance on one side.
47. When it comes to controversial topics, there is usually one clearly correct side
48. I like when people hold a relatively extreme opinion and stand by it.
49. It is virtuous to believe strongly in one side of a debate.
50. People who don’t hold strong opinions tend to also be weak in other domains.

Note. Items 1–18 formed the 18-item Preference for Neutrality subscale. Items 19–35 formed the 17-item Interest in Both Sides subscale. Items 36–50 formed the 15-item Preference for Extremity subscale.
List of objects[footnoteRef:1] 
 [1:  Each of the following objects (apple, vaping, etc.) was rated on each of the subsequent measures (positive reactions, negative reactions, etc.).] 

1. Apple (the company)
2. Vaping
3. Electric cars
4. McDonalds
5. Hairless cats
6. Veganism
7. Genetically Modified Organisms
8. Nuclear power
9. Universal Basic Income
10. Capitalism

Positive Reactions (Rated Per Object)
Think about the following objects. When you think about the positive aspects of each of these objects, while ignoring the negative aspects, how POSITIVE is your evaluation of each object? – {object name}
Negative Reactions (Rated Per Object)
Think about the following objects. When you think about the negative aspects of each of these objects, while ignoring the positive aspects, how NEGATIVE is your evaluation of each object? —Apple (the company)
Subjective Ambivalence (Rated Per Object)
1. To what extent do you feel conflict? 1 = feel no conflict at all 11 = feel maximum conflict
2. To what extent do you feel confusion? 1 = feel no confusion at all 11 = feel maximum confusion
3. To what extent do you feel indecision? 1 = feel no indecision at all 11 = feel maximum indecision
4. To what extent do you feel mixed reactions? 1 = completely one-sided reactions 11 = completely mixed reactions

Study 3

Introduction
In this next study, we would like you to learn about an animal called a lemphur. You may not have heard of lemphurs before, which is perfectly okay. Simply give your initial opinion about lemphurs (even if you have not heard of them before), read the provided information, and then answer the following questions about lemphurs.

Pre-persuasion Attitudes
Next, we would like to get your opinion about lemphurs. Please consider the following words, and rate the extent to which each word characterizes your reactions to lemphurs.
	Each rated 1 = not at all,  9 = definitely
1. Positive
2. Good
3. Like
4. Desirable
5. Negative
6. Bad
7. Dislike
8. Undesirable

Pre-persuasion Attitude Strength
Please consider your opinion of lemphurs, and consider the extent to which the following words characterizes the opinion you have towards them.
	Each rated 1 = not at all,  9 = definitely
1. Certain
2. Confident
3. Knowledgeable
4. Informed
5. Clear
6. Correct
7. Ambivalent
8. Mixed



Persuasive Passage
Control Condition:
Introduction: The following is a collection of information that Mr. Brown acquired about lemphurs, a marine animal. Mr. Brown is a hobbyist who maintains a blog about lemphurs, and is interested in them.

Description: The lemphur is a powerful marine animal approximately six feet in length and weighing nearly 400 pounds. I believe that they are strong swimmers with great endurance that are noted for their swift and agile movements.

Geographic Dispersion: A remarkably adaptive animal in my opinion, lemphurs can be found in ocean waters as far north as Alaska to as far south as Antarctica. Because of the insulating properties of their skin, these creatures are capable of maintaining constant body temperature in the cold waters of the Antarctic ocean as well as in warm equatorial waters. I think this is quite a favorable characteristic.

Behavior in Captivity: Lemphurs are, in my view, extremely intelligent creatures that are capable of being trained to perform complex behaviors. 

Diet: The lemphur feeds on a variety of sea plants and sea animals. One advantage of these animals' diet is their tendency to feed on barnacles, which can damage boats and docks, and on sea plants that frequently block vents and pipes opening into the sea. In my view that is ultimately a positive.

Physiology: Lemphurs usually produce 4 to 6 young each year. Because young lemphurs are relatively large and well developed at birth, most young lemphurs are able to fend for themselves and thus survive to adulthood. This—I think—admirably low mortality rate has allowed lemphurs to become quite numerous in many areas of the world. In fact, I suspect that lemphurs serve as a major source of food for humans in some parts of the world. The widespread availability of lemphurs, their excellent flavour, and the high levels of protein and vitamins they contain make them a nourishing part of the diet of many coastal communities.

Additionally, many parts of the lemphur can be utilized for a variety of purposes which seems like a positive. For example, their pliant but durable skin is an excellent material that I think is superior to conventional leather for making purses, belts, wallets and related products. Similarly, the lemphur's natural oils, in my view, could have a number of industrial applications. For instance, these oils could provide an excellent base material for water protectant compounds such as those used to waterproof wood and textiles that is superior to nearly all synthetic chemical waterproofing compounds.


Neutrality Framing. The text for the Neutrality Framing is identical to the Control Condition except that the first paragraph states:

Introduction: The following is a collection of information that Mr. Brown acquired about lemphurs, a marine animal. Mr. Brown is a hobbyist who maintains a blog about lemphurs, and has very moderate opinions about lemphurs.

Extremity Framing. The text for the Extremity Framing is identical to the Control Condition except that the first paragraph states:

Introduction: The following is a collection of information that Mr. Brown acquired about lemphurs, a marine animal. Mr. Brown is a hobbyist who maintains a blog about lemphurs, and has very extreme opinions about lemphurs.

Post-persuasion Attitudes
Next, we would like to get your opinion about lemphurs. Please consider the following words, and rate the extent to which each word characterizes your reactions to lemphurs.
	Each rated 1 = not at all,  9 = definitely
1. Positive
2. Good
3. Like
4. Desirable
5. Negative
6. Bad
7. Dislike
8. Undesirable

Post -persuasion Attitude Strength
Please consider your opinion of lemphurs, and consider the extent to which the following words characterizes the opinion you have towards them.
	Each rated 1 = not at all,  9 = definitely
1. Certain
2. Confident
3. Knowledgeable
4. Informed
5. Clear
6. Correct
7. Ambivalent
8. Mixed

Attitude Preferences Scale
Please consider the following items and consider how much each seems true to you.
	1 = strongly disagree 2 = somewhat disagree 3 = neither agree nor disagree 4 = somewhat agree 5 = strongly agree
1. People who form neutral opinions tend to be more intelligent.
2. I find other people who have neutral opinions tend to be more pleasant to be around.
3. The best way to maintain good relationships is to stay relatively moderate in your opinions.
4. People who hold extreme opinions tend to be provocative and irritating.
5. Striving to remain neutral on most topics is a virtuous stance.
6. Remaining neutral on a topic is a way of expressing my values.
7. There is something noble about remaining in the middle about controversial topics.
8. One way of showing respect for everyone is having some moderation in your opinions.
9. We live in a polarized world where taking a neutral stance is often an act of bravery.
10. I respect people who are able to remain neutral about things.
11. It is usually best to avoid very positive and very negative facts about things.
12. For nearly any topic, a neutral opinion is usually most accurate.
13. Even if people seem to know a lot about something, if their opinion is extreme they can’t have all the facts.
14. If you have all the facts about a topic, your opinion will generally end up somewhere neutral.
15. People with extreme (very negative or very positive) attitudes are, in principle, very unlikely to be correct.
16. An honest assessment of all of the information in a public debate should generally land you with a moderate opinion.
17. If a person magically became omniscient (knew everything that can be known), that person would have quite neutral opinions of most things.
18. If a person claims to know a lot about something, their having a relatively neutral (not extreme) opinion makes me more likely to believe that they really know a lot about it.
19. When learning about something new, I want to ensure I know all the positives and negatives about it.
20. There are some benefits to being quite familiar with both sides of a controversy.
21. Even if I form an opinion about something, I strive to also learn about the other side of the argument.
22. It is useful to have a complex mixture of positive and negative beliefs about other people.
23. I prefer to see both the good and bad sides of most things.
24. I prefer to acknowledge how ideas usually have both strengths and flaws to them.
25. I work hard to understand both the “plusses” and “minuses” of things when I learn about them.
26. It is valuable to be aware of both the benefits and the drawbacks of things.
27. I prefer to learn ‘good’ and ‘bad’ information about things.
28. Knowing both sides of a debate sharpens your understanding of that topic.
29. Knowing both sides of a debate helps to provide a clearer opinion.
30. I am attracted to people who seek information on both sides of issues.
31. Being able to see the advantages and disadvantages of having different opinions is an important moral virtue.
32. I respect the character of people who try to gather a balanced mix of information about most topics.
33. People who collect information about both sides of a topic tend to be more accepting of others.
34. Failing to consider both sides of an argument often leads to ignorance.
35. I prefer people who think critically about a topic by trying to understand what people on the “other side” believe.
36. I prefer to have strong reactions (love or hate) towards things.
37. I feel better about things once I have an extreme opinion towards them.
38. I prefer to strongly support or strongly reject ideas.
39. I like to have extreme opinions.
40. Having extreme opinions helps one to think clearly about topics.
41. Having strong reactions to things (love and hate) helps mobilize one into effective action.
42. I am attracted to people whose views on topics fall strongly on one side.
43. People with extreme opinions are more likeable than moderates.
44. Loving and hating things (rather than being moderate) often helps us to be clear about how we want to live.
45. It is morally important to take extreme positions on many issues.
46. It is unattractive to me when someone is wishy-washy in their views; I would prefer that they take a strong stance on one side.
47. When it comes to controversial topics, there is usually one clearly correct side
48. I like when people hold a relatively extreme opinion and stand by it.
49. It is virtuous to believe strongly in one side of a debate.
50. People who don’t hold strong opinions tend to also be weak in other domains.

[bookmark: _Toc169516805]SOM-3: Additional Analyses

Sensitivity Analyses

Study 1
For the correlations with most scales, because participants completed only a subset of measures each (to avoid fatigue), between 286 (dogmatism) and 308 (dispositional attitude scale) participants contributed to each correlation with our attitude preference scales. G*Power supports 80% power to find correlation effects of r > |.11| for all of these analyses. This provides adequate power to find correlations representing only a bit over 1% shared variance – that is, very modest correlations.
For correlations with political orientation (which was a single item, so everybody completed it) the N was 630. G*Power supports 80% power to find correlation effects of r > |.07| for these analyses.
For Study 1, for the analyses assessing evaluations of other people varying in neutrality versus extreme views, N was 615. G*Power supports 80% power to find regression effects of r > |.11| for these analyses (given a linear multiple regression with fixed model, focusing on R2 increase for a single variable).
Study 2
We performed a sensitivity analysis as follows. We used simr to simulate power under different conditions, given our data structure. Note that, although this makes use of our extant data, our approach differs from post hoc power analysis because we can sample a range of effect sizes to see what power we would have to detect various coefficient sizes for a given parameter given the rest of the model / degree of observed covariance / etc. We tested for various effect sizes of r, converting them to corresponding marginal R2 values in the model, which we could then convert to unweighted B sizes given our model. We then conducted 500 simulations per effect size to determine how often such effect sizes would be detected, and repeated this until we found the effect size that we were 80% powered to find. For the subjective ambivalence analysis, we had 80% power to detect effects of r = .16. For structural ambivalence, we had 80% power to detect effects of r = .15. As such, Study 2 seems adequately powered to detect small to medium-sized effects.
Study 3
The three analyses are regression analyses, for which we had N = 237 (attitude) and N = 242 (evaluation of source). G*Power suggests 80% power to find regression effects of r > |.18| for these analyses. However, power for interaction effects depends on the “shape” of the interaction (Giner-Sorolla, 2018; Lakens, 2020), such that we are better-powered to detect crossover interactions relative to other forms such as attenuation effects. In the present case, we hypothesized and indeed found crossover interactions. According to Giner-Sorolla (2018), when conducting a moderation analysis, one might extrapolate one’s required N by multiplying the required N for a more simple effect by a factor depending on the interaction’s hypothesized shape. 
For example, if a comparison analyzed via a t-test is known to have a medium effect size and require 150 participants to power at 80%, and a crossover interaction is expected, the factor is “2” and one would need 300 participants. We applied this procedure to the data set in Study 3 and found that we had 80% power to detect a cross-over interaction effect of f = +.26/-.26 (i.e., medium sized). We observed a medium effect (f = .25) for framing on attitudes given one level of Preference for Neutrality which corresponds quite closely to the effect size that we were powered to detect.
All Studies: Exploratory Factor Analysis
The results of these analyses are shown in Table S3-1. In Studies 1–3, the parallel analyses supported a maximum of seven, three, and four factors, respectively. Three-factor solutions were generally compelling in each sample, and clearly better than two-factor solutions. RMSR and RMSEA each decreased by at least .01 or .02, TLI improved by at least .10, and BIC (which strictly punishes parsimony loss) improved when shifting from two to three factors, in all three datasets. Gains were more limited and often nil when shifting from three to four factors. That is, looking at Studies 2–3 because these have the final items, SRMR only improves by -.01 in each sample, and RMSEA only improves by -.01 or even 0 in one sample. Relatedly, BIC showed inferior fit to three factors in Studies 2–3. Finally, parallel analysis supported a maximum of three factors in Study 2, which would make it very hard to justify a fourth+ factor in Study 2; since we obviously want to equalize the number of factors extracted across studies this makes it hard to justify more than three factors in any study. This suggests that the additional parsimony loss of a fourth factor was not empirically justified. In absolute terms, the three-factor solution was also very good by RMSEA and SRMR guidelines (.05–.06), though less strong on TLI (.81–.83).

Study 1
Inspecting Table S3-2, we see three conceptually distinct factors have emerged. Factor 1 captures a commitment to neutrality: comprised of three types of items – a veneration of neutral attitude holders, a belief that neutrality is epistemically superior, and a belief that neutrality is morally superior. Factor 2 captures an interest in both sides of attitudinal topics without necessarily endorsing both (or either) side. Thus, Factor 2 is more representative of a desire to know or be familiar with a range arguments. Factor 3 captures preference for extremity: an overarching wish to hold extreme opinions, but it unfortunately only captured four items at a reasonable item-factor loading level and with sufficiently minimal cross-loadings on other factors.
The results of Study 1 stimulated some changes in the items we included for subsequent studies. In particular, we discarded items that did not load successfully on any factor, and we added additional items to all factors but especially preference for extremity. Thus, the solutions from Study 2 onwards are predicated on a different item pool than Study 1.

Associations within attitude preferences. We analysed associations between the factors for Study 1 in two ways. First, we considered latent correlations between the factors from the full (52-item) item set, finding weak associations between interest in both sides and preference for neutrality, r = -.05, between preference for neutrality and preference for extremity, r = .24, and between interest in both sides and preference for extremity, r = -.33. This pattern was roughly replicated when we examined the raw correlations between the calculated subscales, with a near-zero association between interest in both sides and preference for neutrality, r(641) = .01, p = .900, a weakly positive association between preference for neutrality and preference for extremity, r(640) = .18, p < .001, and a weakly negative association between interest in both sides and preference for extremity, r(640) = -.21, p < .001. This strongly supported our contention that the attitude preferences were empirically distinguishable; for instance, the modest correlation between preference for neutrality and preference for extremity suggests that they are unlikely to be redundant. Indeed, one could be low on both dimensions (i.e., someone who is disinterested or doubtful about there being major consequences of holding systematically neutral/extreme opinions) or high on both dimensions (i.e., someone who perceives benefits from holding neutral opinions, but also perceives benefits from holding extreme opinions).
Study 2
Inspecting Table S2-3, we see three conceptually distinct factors have emerged. Factor 2 captures a commitment to neutrality. Factor 1 captures an interest in both sides of attitudinal topics without necessarily endorsing both (or either) side. Factor 3 captures preference for extremity: an overarching wish to hold extreme opinions. Poignantly, all intended items loaded on their target factors, which means that preference for extremity ended up with far more items than in Study 1.
Associations within attitude preferences. First, we considered latent correlations between the factors from the full item set, finding weak associations between interest in both sides and preference for neutrality, r = -.11, between preference for neutrality and preference for extremity, r = -.03, and between interest in both sides and preference for extremity, r = .11. This pattern was roughly replicated when we examined the raw correlations between the calculated subscales, with a near-zero association between interest in both sides and preference for neutrality, r(99) = .15, p = .146, a weakly negative association between preference for neutrality and preference for extremity, r(99) = -.17, p = .091, and a near-zero association between interest in both sides and preference for extremity, r(99) = -.05, p = .597. 

Study 3
Inspecting Table S3-4, we see three conceptually distinct factors have emerged. Factor 2 captures a commitment to neutrality. Factor 1 captures an interest in both sides of attitudinal topics without necessarily endorsing both (or either) side. Factor 3 captures preference for extremity: an overarching wish to hold extreme opinions. 
Confirmatory factor analysis. Table S3-1’s rightmost data column shows the fit indices for the confirmatory factor analysis whereby items loaded only on their intended factors. Table S3-5 shows the item-factor loadings within this analysis.
Associations within attitude preferences. First, we considered latent correlations between the factors from the full item set, finding weak associations between interest in both sides and preference for neutrality, r = .03, between preference for neutrality and preference for extremity, r = -.17, and between interest in both sides and preference for extremity, r = -.17. This pattern was roughly replicated when we examined the raw correlations between the calculated subscales, with a near-zero association between interest in both sides and preference for neutrality, r(243) = .04, p = .590, a weakly negative association between preference for neutrality and preference for extremity, r(243) = -.21, p = .001, and a weakly negative association between interest in both sides and preference for extremity, r(243) = -.17, p = .006. 

.
Table S3-1
Different Factor Solution Psychometric Performance Across Studies
	Factors
	Fit Index
	Study 1
(N = 643)
	Study 2
(N = 109)
	Study 3
(N = 274)
	Study 3 (CFA)

	1
	RMSR
	.16
	.21
	.15
	N/A

	
	TLI
	.42
	.29
	.35
	N/A

	
	BIC
	1667.8
	-2730.6
	-2742.8
	N/A

	
	RMSEA
	.10 [.10, .11]
	.11 [.11, .12]
	.09 [.09, .10]
	N/A

	2
	RMSR
	.07
	.14
	.09
	N/A

	
	TLI
	.71
	.58
	.66
	N/A

	
	BIC
	-2515.1
	-3260.3
	-3845.5
	N/A

	
	RMSEA
	.07 [.07, .08]
	.09 [.08, .09]
	.07 [.06, .07]
	N/A

	3
	RMSR
	.05
	.06
	.05
	.07

	
	TLI
	.81
	.83
	.82
	.81

	
	BIC
	-3786.5
	-3633.5
	-4313.6
	30239.1

	
	RMSEA
	.06 [.06, .06]
	.05 [.05, .06]
	.05 [.04, .05]
	.05 [.05, .06]

	4
	RMSR
	.04
	.05
	.04
	N/A

	
	TLI
	.85
	.86
	.85
	N/A

	
	BIC
	-4148.7
	-3540.1
	-4216.1
	N/A

	
	RMSEA
	.05 [.05, .06]
	.05 [.04, .06]
	.04 [.04, .05]
	N/A

	5
	RMSR
	.03
	.05
	.04
	N/A

	
	TLI
	.88
	.88
	.86
	N/A

	
	BIC
	-4368.7
	-3410.6
	-4071.5
	N/A

	
	RMSEA
	.05 [.04, .05]
	.05 [.04, .06]
	.04 [.04, .05]
	N/A

	Brief Sample Description:
	Canadian university students in psychology
	UK Prolific workers
	UK university students in psychology
	See left


Note. Reported coefficients are for analyses conducted on the final item set. 

Table S3-2
 Item-Factor (Pattern) Loadings of the Attitude Preferences (Study 1)
	
	Item-factor Loadings

	
	Factor 1
	Factor 2
	Factor 3

	There is something noble about remaining in the middle about controversial topics.
	0.718
	-0.078
	0.028

	Striving to remain neutral on most topics is a virtuous stance.
	0.703
	-0.042
	-0.013

	The best way to maintain good relationships is to stay relatively moderate in your opinions.
	0.701
	0.057
	-0.017

	I find other people who have neutral opinions tend to be more pleasant to be around.
	0.687
	0.100
	-0.168

	People who form neutral opinions tend to be more intelligent.
	0.681
	0.006
	-0.049

	I respect people who are able to remain neutral about things.
	0.669
	0.018
	-0.141

	For nearly any topic, a neutral opinion is usually most accurate.
	0.665
	-0.075
	0.136

	Remaining neutral on a topic is a way of expressing my values.
	0.651
	-0.052
	0.020

	We live in a polarized world where taking a neutral stance is often an act of bravery.
	0.649
	-0.032
	0.065

	If you have all the facts about a topic, your opinion will generally end up somewhere neutral.
	0.623
	-0.072
	0.131

	An honest assessment of all of the information in a public debate should generally land you with a moderate opinion.
	0.612
	-0.051
	-0.043

	People with extreme (very negative or very positive) attitudes are, in principle, very unlikely to be correct.
	0.601
	-0.071
	0.091

	If a person magically became omniscient (knew everything that can be known), that person would have quite neutral opinions of most things.
	0.597
	-0.077
	-0.001

	It is usually best to avoid very positive and very negative facts about things.
	0.594
	-0.179
	0.223

	It’s hard to get along with people who adopt very strong opinions about things.
	0.580
	0.104
	-0.146

	If a person claims to know a lot about something, their having a relatively neutral (not extreme) opinion makes me more likely to believe that they really know a lot about it.
	0.574
	0.040
	-0.079

	One way of showing respect for everyone is having some moderation in your opinions.
	0.564
	0.097
	-0.134

	When learning about something new, I prefer to avoid learning very positive and very negative things about it.
	0.552
	-0.129
	0.235

	People who hold extreme opinions tend to be provocative and irritating.
	0.549
	0.130
	-0.144

	Very opinionated information (“this is great”, “this is terrible”) annoys me.
	0.502
	-0.006
	0.073

	Even if people seem to know a lot about something, if their opinion is extreme they can’t have all the facts.
	0.485
	-0.026
	0.122

	It is valuable to be aware of both the benefits and the drawbacks of things.
	-0.071
	0.721
	-0.084

	Knowing both sides of a debate sharpens your understanding of that topic.
	-0.208
	0.708
	-0.037

	There are some benefits to being quite familiar with both sides of a controversy.
	-0.143
	0.685
	-0.045

	I prefer to learn ‘good’ and ‘bad’ information about things.
	-0.018
	0.683
	0.168

	I work hard to understand both the “plusses” and “minuses” of things when I learn about them.
	0.040
	0.660
	0.034

	I prefer to acknowledge how ideas usually have both strengths and flaws to them.
	-0.011
	0.655
	-0.016

	I prefer to see both the good and bad sides of most things.
	0.105
	0.644
	0.011

	Even if I form an opinion about something, I strive to also learn about the other side of the argument.
	-0.039
	0.642
	-0.029

	When learning about something new, I want to ensure I know all the positives and negatives about it.
	-0.131
	0.612
	0.047

	Knowing both sides of a debate helps to provide a clearer opinion.
	-0.100
	0.589
	-0.030

	It is useful to have a complex mixture of positive and negative beliefs about other people.
	-0.026
	0.572
	0.018

	When I know only good things or only bad things about a topic, I’m probably not understanding it very deeply.
	-0.130
	0.526
	0.066

	It is morally irresponsible not to weigh opposing arguments when forming your opinion.
	0.093
	0.437
	0.036

	Holding an extreme opinion can cloud your judgement of the topic.
	0.155
	0.436
	-0.168

	I prefer to strongly support or strongly reject ideas.
	-0.115
	0.113
	0.857

	I like to have extreme opinions.
	-0.096
	0.079
	0.838

	I feel better about things once I have an extreme opinion towards them.
	0.043
	0.080
	0.791

	I prefer to have strong reactions (love or hate) towards things.
	-0.044
	0.080
	0.723

	Remaining neutral about a topic helps people to remain unbiased when learning new things about that topic.
	0.324
	0.353
	-0.046

	People who are neutral tend to get along better with others.
	0.346
	0.247
	-0.015

	I like knowing both sides of issues because it helps me relate to people on both sides.
	0.286
	0.425
	-0.069

	Valuing equality means always considering both sides of any argument.
	0.248
	0.471
	-0.006

	People remain popular, in part, by forming opinions that are compromises between extreme outlooks.
	0.357
	0.208
	0.072

	I don’t like it when people tell me about things they love and hate.
	0.582
	-0.201
	0.302

	I wish people would keep very positive and very negative information to themselves.
	0.604
	-0.228
	0.298

	I like to avoid learning about very positive and very negative facts.
	0.564
	-0.216
	0.340

	Once I form an opinion about something, I avoid learning about the other side.
	0.395
	-0.241
	0.502

	I hate having conflicting reactions about things.
	0.231
	-0.041
	0.337

	When I form an opinion of something, I don’t want to know anything that conflicts with that opinion.
	0.408
	-0.194
	0.527

	The most honest and accurate way to present facts about any social issue should involve a relatively close mixture of positive and negative information.
	0.233
	0.288
	-0.044

	Remaining neutral on a topic helps in objectively processing all of the information given.
	0.387
	0.239
	-0.069

	
	
	
	


Table S3-3
Item-Factor (Pattern) Loadings of the Attitude Preferences (Study 2)
	
	Item-factor Loadings

	Item Wording
	Factor 1
	Factor 2
	Factor 3

	People who form neutral opinions tend to be more intelligent.
	0.096
	-0.753
	0.001

	I find other people who have neutral opinions tend to be more pleasant to be around.
	0.213
	-0.650
	-0.017

	The best way to maintain good relationships is to stay relatively moderate in your opinions.
	0.113
	-0.625
	-0.073

	People who hold extreme opinions tend to be provocative and irritating.
	0.013
	-0.396
	-0.128

	Striving to remain neutral on most topics is a virtuous stance.
	-0.075
	-0.734
	-0.041

	Remaining neutral on a topic is a way of expressing my values.
	-0.112
	-0.589
	-0.080

	There is something noble about remaining in the middle about controversial topics.
	-0.103
	-0.754
	0.026

	One way of showing respect for everyone is having some moderation in your opinions.
	0.060
	-0.543
	0.020

	We live in a polarized world where taking a neutral stance is often an act of bravery.
	0.228
	-0.636
	-0.021

	I respect people who are able to remain neutral about things.
	0.259
	-0.524
	-0.151

	It is usually best to avoid very positive and very negative facts about things.
	-0.252
	-0.641
	-0.014

	For nearly any topic, a neutral opinion is usually most accurate.
	-0.033
	-0.751
	0.102

	Even if people seem to know a lot about something, if their opinion is extreme they can’t have all the facts.
	-0.134
	-0.623
	-0.026

	If you have all the facts about a topic, your opinion will generally end up somewhere neutral.
	-0.064
	-0.757
	0.005

	People with extreme (very negative or very positive) attitudes are, in principle, very unlikely to be correct.
	-0.112
	-0.588
	-0.071

	An honest assessment of all of the information in a public debate should generally land you with a moderate opinion.
	0.055
	-0.749
	0.100

	If a person magically became omniscient (knew everything that can be known), that person would have quite neutral opinions of most things.
	-0.014
	-0.614
	-0.183

	If a person claims to know a lot about something, their having a relatively neutral (not extreme) opinion makes me more likely to believe that they really know a lot about it.
	0.128
	-0.640
	0.131

	When learning about something new, I want to ensure I know all the positives and negatives about it.
	0.690
	0.135
	-0.075

	There are some benefits to being quite familiar with both sides of a controversy.
	0.807
	0.066
	0.124

	Even if I form an opinion about something, I strive to also learn about the other side of the argument.
	0.742
	-0.079
	0.003

	It is useful to have a complex mixture of positive and negative beliefs about other people.
	0.241
	-0.204
	0.148

	I prefer to see both the good and bad sides of most things.
	0.603
	-0.052
	0.006

	I prefer to acknowledge how ideas usually have both strengths and flaws to them.
	0.808
	0.048
	-0.095

	I work hard to understand both the “plusses” and “minuses” of things when I learn about them.
	0.743
	0.016
	-0.062

	It is valuable to be aware of both the benefits and the drawbacks of things.
	0.814
	0.141
	0.011

	I prefer to learn ‘good’ and ‘bad’ information about things.
	0.524
	0.045
	-0.075

	Knowing both sides of a debate sharpens your understanding of that topic.
	0.685
	0.140
	-0.153

	Knowing both sides of a debate helps to provide a clearer opinion.
	0.875
	0.057
	0.085

	I am attracted to people who seek information on both sides of issues.
	0.635
	-0.075
	-0.019

	Being able to see the advantages and disadvantages of having different opinions is an important moral virtue.
	0.346
	-0.124
	0.161

	I respect the character of people who try to gather a balanced mix of information about most topics.
	0.595
	-0.069
	-0.077

	People who collect information about both sides of a topic tend to be more accepting of others.
	0.636
	-0.273
	0.125

	Failing to consider both sides of an argument often leads to ignorance.
	0.760
	-0.080
	-0.014

	I prefer people who think critically about a topic by trying to understand what people on the “other side” believe.
	0.584
	0.050
	-0.115

	I prefer to have strong reactions (love or hate) towards things.
	-0.050
	-0.050
	0.773

	I feel better about things once I have an extreme opinion towards them.
	-0.091
	-0.169
	0.712

	I prefer to strongly support or strongly reject ideas.
	0.019
	0.086
	0.610

	I like to have extreme opinions.
	0.047
	0.055
	0.712

	Having extreme opinions helps one to think clearly about topics.
	-0.217
	-0.125
	0.649

	Having strong reactions to things (love and hate) helps mobilize one into effective action.
	0.198
	0.019
	0.523

	I am attracted to people whose views on topics fall strongly on one side.
	0.076
	0.216
	0.705

	People with extreme opinions are more likeable than moderates.
	-0.077
	0.019
	0.708

	Loving and hating things (rather than being moderate) often helps us to be clear about how we want to live.
	0.000
	-0.027
	0.535

	It is morally important to take extreme positions on many issues.
	-0.102
	-0.068
	0.765

	It is unattractive to me when someone is wishy-washy in their views; I would prefer that they take a strong stance on one side.
	0.013
	0.150
	0.681

	When it comes to controversial topics, there is usually one clearly correct side
	-0.038
	0.001
	0.581

	I like when people hold a relatively extreme opinion and stand by it.
	0.220
	0.087
	0.683

	It is virtuous to believe strongly in one side of a debate.
	-0.046
	0.112
	0.571

	People who don’t hold strong opinions tend to also be weak in other domains.
	-0.119
	0.065
	0.534




Table S3-4
Item-Factor (Pattern) Loadings of the Attitude Preferences (Study 3)
	
	Item-factor Loadings

	Item Wording
	Factor 1
	Factor 2
	Factor 3

	People who form neutral opinions tend to be more intelligent.
	0.034
	0.617
	-0.009

	I find other people who have neutral opinions tend to be more pleasant to be around.
	0.080
	0.565
	-0.029

	The best way to maintain good relationships is to stay relatively moderate in your opinions.
	-0.059
	0.569
	0.022

	People who hold extreme opinions tend to be provocative and irritating.
	0.028
	0.455
	0.017

	Striving to remain neutral on most topics is a virtuous stance.
	-0.098
	0.609
	0.023

	Remaining neutral on a topic is a way of expressing my values.
	-0.034
	0.518
	-0.071

	There is something noble about remaining in the middle about controversial topics.
	0.017
	0.675
	0.024

	One way of showing respect for everyone is having some moderation in your opinions.
	0.201
	0.449
	0.006

	We live in a polarized world where taking a neutral stance is often an act of bravery.
	-0.071
	0.488
	0.092

	I respect people who are able to remain neutral about things.
	0.185
	0.556
	-0.115

	It is usually best to avoid very positive and very negative facts about things.
	-0.114
	0.539
	0.006

	For nearly any topic, a neutral opinion is usually most accurate.
	-0.264
	0.609
	0.017

	Even if people seem to know a lot about something, if their opinion is extreme they can’t have all the facts.
	-0.022
	0.576
	0.005

	If you have all the facts about a topic, your opinion will generally end up somewhere neutral.
	-0.113
	0.605
	-0.072

	People with extreme (very negative or very positive) attitudes are, in principle, very unlikely to be correct.
	0.077
	0.444
	-0.024

	An honest assessment of all of the information in a public debate should generally land you with a moderate opinion.
	-0.006
	0.600
	-0.038

	If a person magically became omniscient (knew everything that can be known), that person would have quite neutral opinions of most things.
	0.045
	0.543
	-0.123

	If a person claims to know a lot about something, their having a relatively neutral (not extreme) opinion makes me more likely to believe that they really know a lot about it.
	0.131
	0.556
	0.030

	When learning about something new, I want to ensure I know all the positives and negatives about it.
	0.639
	0.061
	0.039

	There are some benefits to being quite familiar with both sides of a controversy.
	0.621
	-0.037
	-0.010

	Even if I form an opinion about something, I strive to also learn about the other side of the argument.
	0.651
	0.001
	-0.026

	It is useful to have a complex mixture of positive and negative beliefs about other people.
	0.363
	0.187
	0.107

	I prefer to see both the good and bad sides of most things.
	0.559
	0.092
	-0.051

	I prefer to acknowledge how ideas usually have both strengths and flaws to them.
	0.685
	-0.066
	-0.089

	I work hard to understand both the “plusses” and “minuses” of things when I learn about them.
	0.652
	-0.020
	0.014

	It is valuable to be aware of both the benefits and the drawbacks of things.
	0.663
	-0.136
	-0.097

	I prefer to learn ‘good’ and ‘bad’ information about things.
	0.520
	-0.036
	-0.030

	Knowing both sides of a debate sharpens your understanding of that topic.
	0.634
	-0.101
	0.022

	Knowing both sides of a debate helps to provide a clearer opinion.
	0.705
	-0.058
	0.011

	I am attracted to people who seek information on both sides of issues.
	0.659
	0.065
	-0.026

	Being able to see the advantages and disadvantages of having different opinions is an important moral virtue.
	0.656
	0.029
	0.027

	I respect the character of people who try to gather a balanced mix of information about most topics.
	0.677
	-0.025
	0.021

	People who collect information about both sides of a topic tend to be more accepting of others.
	0.527
	0.130
	-0.108

	Failing to consider both sides of an argument often leads to ignorance.
	0.630
	-0.097
	-0.015

	I prefer people who think critically about a topic by trying to understand what people on the “other side” believe.
	0.567
	0.041
	-0.056

	I prefer to have strong reactions (love or hate) towards things.
	-0.059
	-0.046
	0.673

	I feel better about things once I have an extreme opinion towards them.
	-0.013
	0.085
	0.592

	I prefer to strongly support or strongly reject ideas.
	-0.100
	-0.166
	0.580

	I like to have extreme opinions.
	-0.022
	-0.207
	0.594

	Having extreme opinions helps one to think clearly about topics.
	-0.057
	-0.007
	0.491

	Having strong reactions to things (love and hate) helps mobilize one into effective action.
	0.262
	-0.102
	0.447

	I am attracted to people whose views on topics fall strongly on one side.
	-0.057
	-0.079
	0.637

	People with extreme opinions are more likeable than moderates.
	-0.130
	0.007
	0.429

	Loving and hating things (rather than being moderate) often helps us to be clear about how we want to live.
	0.083
	0.004
	0.505

	It is morally important to take extreme positions on many issues.
	-0.136
	-0.038
	0.402

	It is unattractive to me when someone is wishy-washy in their views; I would prefer that they take a strong stance on one side.
	0.133
	-0.011
	0.529

	When it comes to controversial topics, there is usually one clearly correct side
	-0.065
	0.082
	0.475

	I like when people hold a relatively extreme opinion and stand by it.
	0.103
	-0.013
	0.517

	It is virtuous to believe strongly in one side of a debate.
	0.005
	0.051
	0.553

	People who don’t hold strong opinions tend to also be weak in other domains.
	-0.116
	0.098
	0.463


Table S3-5
Confirmatory Factor Analysis Unstandardized Factor Estimates (Loadings) of the Attitude Preferences (Study 3)
	
	Item-Factor Loadings

	Item Wording
	Both Sides
	Preference for neutrality
	Extremity Preference

	People who form neutral opinions tend to be more intelligent.
	
	
	

	I find other people who have neutral opinions tend to be more pleasant to be around.
	
	0.854
	

	The best way to maintain good relationships is to stay relatively moderate in your opinions.
	
	0.828
	

	People who hold extreme opinions tend to be provocative and irritating.
	
	0.922
	

	Striving to remain neutral on most topics is a virtuous stance.
	
	0.688
	

	Remaining neutral on a topic is a way of expressing my values.
	
	0.885
	

	There is something noble about remaining in the middle about controversial topics.
	
	1.062
	

	One way of showing respect for everyone is having some moderation in your opinions.
	
	0.724
	

	We live in a polarized world where taking a neutral stance is often an act of bravery.
	
	0.745
	

	I respect people who are able to remain neutral about things.
	
	0.810
	

	It is usually best to avoid very positive and very negative facts about things.
	
	0.866
	

	For nearly any topic, a neutral opinion is usually most accurate.
	
	0.873
	

	Even if people seem to know a lot about something, if their opinion is extreme they can’t have all the facts.
	
	0.966
	

	If you have all the facts about a topic, your opinion will generally end up somewhere neutral.
	
	0.987
	

	People with extreme (very negative or very positive) attitudes are, in principle, very unlikely to be correct.
	
	0.657
	

	An honest assessment of all of the information in a public debate should generally land you with a moderate opinion.
	
	0.907
	

	If a person magically became omniscient (knew everything that can be known), that person would have quite neutral opinions of most things.
	
	0.996
	

	If a person claims to know a lot about something, their having a relatively neutral (not extreme) opinion makes me more likely to believe that they really know a lot about it.
	
	0.893
	

	When learning about something new, I want to ensure I know all the positives and negatives about it.
	0.775
	
	

	There are some benefits to being quite familiar with both sides of a controversy.
	0.751
	
	

	Even if I form an opinion about something, I strive to also learn about the other side of the argument.
	0.844
	
	

	It is useful to have a complex mixture of positive and negative beliefs about other people.
	0.465
	
	

	I prefer to see both the good and bad sides of most things.
	0.660
	
	

	I prefer to acknowledge how ideas usually have both strengths and flaws to them.
	0.775
	
	

	I work hard to understand both the “plusses” and “minuses” of things when I learn about them.
	0.754
	
	

	It is valuable to be aware of both the benefits and the drawbacks of things.
	0.676
	
	

	I prefer to learn ‘good’ and ‘bad’ information about things.
	0.752
	
	

	Knowing both sides of a debate sharpens your understanding of that topic.
	0.664
	
	

	Knowing both sides of a debate helps to provide a clearer opinion.
	0.779
	
	

	I am attracted to people who seek information on both sides of issues.
	0.784
	
	

	Being able to see the advantages and disadvantages of having different opinions is an important moral virtue.
	0.753
	
	

	I respect the character of people who try to gather a balanced mix of information about most topics.
	0.792
	
	

	People who collect information about both sides of a topic tend to be more accepting of others.
	0.684
	
	

	Failing to consider both sides of an argument often leads to ignorance.
	0.812
	
	

	I prefer people who think critically about a topic by trying to understand what people on the “other side” believe.
	0.667
	
	

	I prefer to have strong reactions (love or hate) towards things.
	
	
	0.933

	I feel better about things once I have an extreme opinion towards them.
	
	
	0.769

	I prefer to strongly support or strongly reject ideas.
	
	
	0.892

	I like to have extreme opinions.
	
	
	0.891

	Having extreme opinions helps one to think clearly about topics.
	
	
	0.753

	Having strong reactions to things (love and hate) helps mobilize one into effective action.
	
	
	0.557

	I am attracted to people whose views on topics fall strongly on one side.
	
	
	0.845

	People with extreme opinions are more likeable than moderates.
	
	
	0.572

	Loving and hating things (rather than being moderate) often helps us to be clear about how we want to live.
	
	
	0.666

	It is morally important to take extreme positions on many issues.
	
	
	0.665

	It is unattractive to me when someone is wishy-washy in their views; I would prefer that they take a strong stance on one side.
	
	
	0.658

	When it comes to controversial topics, there is usually one clearly correct side
	
	
	0.655

	I like when people hold a relatively extreme opinion and stand by it.
	
	
	0.657

	It is virtuous to believe strongly in one side of a debate.
	
	
	0.682

	People who don’t hold strong opinions tend to also be weak in other domains.
	
	
	0.620



 Zero-Order Correlations for All Studies

Table S3-6a 
Correlations Between Study 1 Variables
	
	M
	SD
	α
	Min
	Max
	2
	3
	4
	5
	6
	7
	8
	9
	10
	11
	12
	13
	14

	1. Interest in Both Sides
	4.14
	.56
	.89
	1.77
	5.00
	.01
	-.21***
	.03
	.40***
	-.41***
	.23***
	.39***
	-.06
	.41***
	.15*
	.43***
	.03
	.01

	2. Preference for neutrality
	2.92
	.70
	.92
	1.00
	5.00
	
	.18***
	-.33***
	-.21***
	.07
	-.12*
	-.01
	.20***
	-.06
	.53***
	-.06
	.11
	-.08*

	3. Preference for extremity
	2.70
	.93
	.87
	1.00
	5.00
	
	
	.33***
	-.50***
	.42***
	-.10
	.10
	-.10
	-.07
	.14*
	-.41***
	.20***
	.11**

	4. Need to Evaluate
	3.07
	.53
	.81
	1.63
	4.63
	
	
	
	-.17
	.10
	.28***
	.32***
	-.34***
	.12
	-.13
	-.06
	.14
	.16**

	5. Intellectual Humility
	3.56
	.48
	.86
	1.95
	5.00
	
	
	
	
	-.57***
	.25**
	.22*
	-.13
	.19*
	-.22*
	.62***
	-.25**
	-.02

	6. Dogmatism
	4.33
	.70
	.86
	2.36
	6.82
	
	
	
	
	
	-.05
	-.23**
	-.01
	-.34***
	-.23*
	-.43***
	.23*
	.14

	7. Need for Cognition
	3.13
	.55
	.84
	1.44
	4.83
	
	
	
	
	
	
	.37***
	-.18
	.14
	.23*
	.29**
	-.20*
	.06

	8. Curiosity
	4.63
	.63
	.91
	2.60
	6.15
	
	
	
	
	
	
	
	-.24**
	.47***
	.27**
	.39***
	.06
	.03

	9. Willingness to Self-Censor
	3.21
	.69
	.83
	1.38
	5.00
	
	
	
	
	
	
	
	
	-.07
	.19*
	.03
	-.01
	-.05

	10. Self-monitoring
	4.33
	.63
	.85
	2.62
	5.85
	
	
	
	
	
	
	
	
	
	.02
	.31***
	.29**
	.08

	11. Moderation
	4.18
	.91
	.87
	1.67
	7.00
	
	
	
	
	
	
	
	
	
	
	.05
	-.00
	-.13*

	12. OMC General
	4.79
	.92
	.73
	1.50
	7.00
	
	
	
	
	
	
	
	
	
	
	
	-.23**
	-.17**

	13. Need for Closure
	3.60
	.29
	.84
	2.74
	4.53
	
	
	
	
	
	
	
	
	
	
	
	
	.10

	14. Political Extremity
	1.99
	2.50
	--
	.03
	14.75
	
	
	
	
	
	
	
	
	
	
	
	
	


Note. M = mean, SD = standard deviation, α = Cronbach’s alpha, Min = minimum observed score, Max = maximum observed score.
* p-value < .05, ** p-value < .01, *** p-value < .001



Table S3-6b
Correlations Between Study 2 Variables

	
	M
	SD
	α
	Min
	Max
	2
	3

	1. Interest in Both Sides
	4.15
	.60
	.93
	2.29
	5.00
	.15
	-.17

	2. Preference for Neutrality
	2.76
	.73
	.93
	1.11
	4.83
	
	-.05

	3. Preference for Extremity
	2.81
	.75
	.92
	1.13
	4.60
	
	


Note. M = mean, SD = standard deviation, α = Cronbach’s alpha, Min = minimum observed score, Max = maximum observed score
No correlations in this table were statistically significant at the p < .05 level.


Table S3-6c
Correlations Between Study 3 Variables

	
	M
	SD
	α
	Min
	Max
	2
	3
	4
	5
	6
	7
	8
	9
	10
	11

	1. Interest in Both Sides
	4.25
	.51
	.91
	2.71
	5.00
	.04
	-.17**
	-.05
	-.20**
	.02
	.32***
	-.04
	-.06
	.13*
	.15*

	2. Preference for Neutrality
	2.91
	.63
	.89
	1.11
	4.78
	
	-.21***
	-.01
	.07
	.02
	-.05
	.23***
	.05
	-.01
	.01

	3. Preference for Extremity
	2.66
	.59
	.85
	1.00
	4.40
	
	
	-.01
	.15*
	.05
	-.09
	.07
	.02
	.11
	.12

	4. Pre-persuasion Attitude
	1.36
	2.48
	.94
	-6.25
	8.00
	
	
	
	.02
	-.12
	.30***
	.08
	-.15*
	-.02
	.00

	5. Pre-persuasion Attitude Certainty
	3.06
	1.82
	.96
	1.00
	9.00
	
	
	
	
	.26***
	-.16*
	.27***
	.28***
	.06
	.12

	6. Pre-persuasion Attitude Ambivalence
	4.38
	1.91
	.62
	1.00
	9.00
	
	
	
	
	
	-.04
	.12
	.32***
	.06
	.01

	7. Post-persuasion Attitude
	4.18
	2.38
	.90-.91
	-3.75
	8.00
	
	
	
	
	
	
	.30***
	-.30***
	.24***
	.32***

	8. Post-persuasion Attitude Certainty
	5.09
	1.74
	.92
	1.00
	9.00
	
	
	
	
	
	
	
	-.07
	.42***
	.49***

	9. Post-persuasion Attitude Ambivalence
	4.23
	1.81
	.63
	1.00
	9.00
	
	
	
	
	
	
	
	
	-.04
	-.04

	10. Writer Morality
	4.42
	.95
	.86
	1.13
	7.00
	
	
	
	
	
	
	
	
	
	.72***

	11. Writer Competence
	4.65
	.91
	.85
	1.50
	7.00
	
	
	
	
	
	
	
	
	
	


Note. M = mean, SD = standard deviation, α = Cronbach’s alpha, Min = minimum observed score, Max = maximum observed score
Study 1: Dispositional Attitude Extremity (Overall DAM Valence).

Table S3-7
Associations of the Attitude Preference Measure with Valence of Attitudes towards Non-controversial and Controversial Objects.
	
	Interest in Both Sides
	Preference for neutrality
	Preference for extremity
	Model Fit Statistics

	Dispositional Attitude Valence (Non-controversial)
	B = .07, SE = .08, t(284) = .88, p = .380
	B = -.02, SE = .07, t(284) = -.28, p = .783
	B = .05, SE = .05, t(284) = .94, p = .347
	F(3, 284) = .47, p = .71, R2 = .01

	Dispositional Attitude Valence (Controversial)
	B = .06, SE = .07, t(303) = .83, p = .407
	B = -.15, SE = .05, t(303) = -2.52, p = .012
	B = .21, SE = .05, t(303) = 4.61, p < .001
	F(3, 303) = 7.89, p < .001, R2 = .07





Study 1: Association of Political Conservatism with Preference for Neutrality
In the main sample, political conservatism was positively associated with preference for neutrality (r = .27, p < .001), but not interest in both sides (r = .07, n.s.) or preference for extremity (r = -.02, n.s.).
There are two ways to view the positive relationship between preference for neutrality and political conservatism: it may have a meaningful relationship to conservatism per se, but this association might be an artifact of our skewed-liberal sample. Like most university student samples, ours was politically left-leaning (about 3-in-5 students were liberal, 1-in-5 moderate, 1-in-5 conservative). Thus, being politically conservative meant being less extreme, r(628) = -.54, p < .001, and indeed preference for neutrality was negatively related to political extremity (which makes sense). 
In Study 1, if preference for neutrality is regressed on both political orientation and political extremity, we continue to find that conservatives are more neutrality committed, B = .07 [.03, .12], t(627) = 3.25, p = .001, but we also see that political extremists are less neutrality committed, B = -.16 [-.22, -.10], t(627) = -4.90, p < .001. Interest in both side shows no such main effects of political orientation or extremity (Bs < |.04|, ps > .113). If preference for extremity is regressed on political orientation and political extremity, although political position is unrelated, B = .02 [-.04, .09], t(626) = .75, p = .453, political extremity is related to preference for extremity, B = .09 [.001, .18], t(626) = 1.99, p = .047.
	However, see SOM-4 for a somewhat different conclusion with a more politically balanced sample. 


Study 1: Evaluations of Morality and Competence

In the main text, we examined predictors of overall liking of targets characterized as having neutral versus extreme views. Here we also examine perceived morality and competence of the targets. Findings largely converge with the effects on liking, as is apparent from examining Tables S3-8a and S3-8b.
Moral Evaluation
We next examined people’s judgments of the targets’ morality and trustworthiness (Table S3-8a). Examining non-extremist profiles first (left data column), we found that interest in both sides and preference for neutrality each were related to more favorable moral judgments of these, whereas preference for extremity showed no such relationship. When rating extremist targets, interest in both sides and preference for neutrality again were positively related to favorable moral evaluations, and preference for extremity was even more strongly related to favorable moral evaluations. 
However, these effects are more clearly understood by examining the rightmost data column: the difference scores. These revealed that interest in both sides was only marginally related to an anti-extremist bias, whereas preference for neutrality was significantly related to an anti-extremist bias. Preference for extremity, by contrast, was related to a pro-extremist bias. A comparison of how negatively interest in both sides and preference for neutrality judged extremists did not reveal a significant difference, F(1, 610) = 1.40, p = .236, so we do not have evidence that interest in both sides and preference for neutrality differed in their perceptions of people’s morality based on those target’s dispositional attitudes.
Competence Evaluation 
Finally, we tested how the attitude preferences related to how competent people thought that non-extreme and extreme targets were (Table S3-8b). First, we found that interest in both sides and preference for neutrality each related to more belief that non-extreme people were competent, whereas for preference for extremity this association was only marginal. Second, looking at competence ratings of extremists, we found that interest in both sides also was related to viewing extremist targets as more competent, whereas preference for neutrality showed no such relationship; preference for extremity predicted a higher perceived competence of extremists. 
Finally, we turn to the critical difference index (right data column). Here we find that whereas interest in both sides related to, if anything, a marginally pro-extremist bias, preference for neutrality was related to a pronounced anti-extremist bias. Preference for extremity was, once again, related to a pro-extremity bias. Preference for neutrality was related to a more strongly negative bias towards extremists, when compared against interest in both sides’s slightly positive bias, F(1, 610) = 26.60, p < .001, providing strong evidence that interest in both sides and preference for neutrality are distinct. Interest in both sides relates to seeing attitude-extremists as equally or even more competent than attitude-moderates, but preference for neutrality entails a belief that attitude-extremists are less competent than attitude-moderates.



Table S3-8a
Attitude Preferences Relate to Moral Judgments of Others Based on their Attitudinal Dispositions. 

	
	Non-extremist Morality
	Extremist Morality
	Relative Anti-Extremist Bias (Morality)

	Interest in both sides
	B = .23, SE = .06, t(610) = 4.17, p < .001
	B = .13, SE = .05, t(610) = 2.48, p = .013
	B = -.10, SE = .06, t(610) = 1.68, p = .094

	Preference for neutrality
	B = .27, SE = .04, t(610) = 6.19, p < .001
	B = .08, SE = .04, t(610) = 1.96, p = .051
	B = -.19, SE = .05, t(610) = -4.04, p < .001

	Preference for extremity
	B = -.01, SE = .03, t(610) = -.20, p = .845
	B = .22, SE = .03, t(610) = 6.92, p < .001
	B = .23, SE = .04, t(610) = 6.38, p < .001

	Model Fit
	F(3, 610) = 19.29, p < .001, R2 = .09
	F(3, 610) = 19.79, p < .001, R2 = .09
	F(3, 610) = 19.84, p < .001, R2 = .09



Table S3-8b
Attitude Preferences Relate to Competence Judgments of Others Based on their Attitudinal Dispositions. 

	
	Non-extremist Competence
	Extremist Competence
	Relative Anti-Extremist Bias (Competence)

	Interest in both sides
	B = .21, SE = .05, t(610) = 3.82, p < .001
	B = .30, SE = .06, t(610) = 5.38, p < .001
	B = .09, SE = .05, t(610) = 1.73, p = .084

	Preference for neutrality
	B = .30, SE = .04, t(610) = 6.89, p < .001
	B = .04, SE = .04, t(610) = .82, p = .414
	B = -.26, SE = .04, t(610) = -6.26, p < .001

	Preference for extremity
	B = .06, SE = .03, t(610) = 1.87, p = .061
	B = .20, SE = .03, t(610) = 6.04, p < .001
	B = .14, SE = .03, t(610) = 4.45, p < .001

	Model Fit
	F(3, 610) = 23.24, p < .001, R2 = .10
	F(3, 610) = 19.13, p < .001, R2 = .09
	F(3, 610) = 17.07, p < .001, R2 = .08



Study 1: Main Analyses with Gender as Covariate
Table S3-9a
Attitude Preferences relate to Dispositional Attitude Extremity. (Study 1.)

	
	Interest in Both Sides
	Preference for neutrality
	Preference for extremity
	Gender
	Model Statistics

	
	b
	SE
	t
	p
	b
	SE
	t
	p
	b
	SE
	t
	p
	b
	SE
	t
	p
	t
	p
	R2

	DV 1: Dispositional Attitude Extremity (Non-controversial)
	.29
	.05
	5.74
	<.001
	.00
	.04
	.19
	.851
	.05
	.03
	1.43
	.154
	.16
	.07
	2.25
	.025
	10.57
	<.001
	.10

	DV 2: Dispositional Attitude Extremity (Controversial)
	.26
	.05
	5.22
	<.001
	-.07
	.04
	-1.60
	.111
	.07
	.03
	2.32
	.021
	.13
	.07
	1.79
	.074
	11.11
	<.001
	.10



Table S3-9b
Attitude Preferences relate to Opinions of Others based on their Attitudinal Dispositions. (Study 1.)

	
	Interest in Both Sides
	Preference for neutrality
	Preference for extremity
	Gender
	Model Statistics

	
	b
	SE
	t
	p
	b
	SE
	t
	p
	b
	SE
	t
	p
	b
	SE
	t
	p
	t
	p
	R2

	DV 1: Attitudes Towards Neutrals
	.25
	.06
	4.50
	<.001
	.23
	.04
	5.28
	<.001
	-.17
	.03
	-5.13
	<.001
	.06
	.08
	.76
	.447
	27.29
	<.001
	.12

	DV 2: Attitude Towards Extremists
	.11
	.06
	1.98
	.048
	-.07
	.05
	-1.56
	.119
	.19
	.04
	5.42
	<.001
	.09
	.08
	1.18
	.237
	10.36
	<.001
	.05

	DV 3: Relative Pro-Extremist Bias (Attitude)
	-.13
	.07
	-1.99
	.047
	-.31
	.05
	-5.64
	<.001
	.36
	.04
	8.80
	<.001
	.035
	.09
	.38
	.702
	38.30
	<.001
	.16




Study 2: Main Analyses with Gender and Ethnicity
Table S3-10. Attitude Preferences Relate to Ambivalence. (Study 2.)

	
	Interest in Both Sides
	Preference for neutrality
	Preference for extremity
	Gender
	Ethnicity

	
	b
	SE
	t
	p
	b
	SE
	t
	p
	b
	SE
	t
	p
	b
	SE
	t
	p
	b
	SE
	t
	p

	DV 1: Structural Ambivalence (random intercepts)
	-.30
	.29
	.91
	.368
	.38
	.29
	1.33
	.187
	-.57
	.27
	-2.10
	< .05
	-.23
	.29
	-.80
	.422
	.14
	.11
	1.28
	.206

	DV 2: Subjective Ambivalence (random intercepts)
	-.54
	.25
	2.12
	< .05
	.52
	.22
	2.42
	< .05
	.06
	.20
	.30
	.764
	.03
	.20
	.17
	.867
	.12
	.08
	1.41
	.163

	DV 3: Subjective Ambivalence (random slopes)
	-.64
	.25
	2.60
	< .05
	.53
	.21
	2.51
	< .05
	.18
	.20
	.89
	.375
	.03
	.20
	.17
	.869
	.13
	.08
	1.69
	.094





Study 3: Main Analyses with Gender and Ethnicity
Table S3-11
Regression Analyses of Attitude Preferences and Framing Predicting Post-persuasion Outcomes w/ Gender/Ethnicity (Study 3).
	
	DV 1: Persuasion
	DV 2: Perceived morality
	DV 3: Perceived competence

	
	B
	SE
	t
	p
	B
	SE
	t
	p
	B
	SE
	t
	p

	A. Framing contrast 
	-.61
	.35
	-1.77
	.077
	-.26
	.15
	-1.74
	.084
	-.18
	.15
	-1.23
	.221

	B. Interest in both sides
	1.44
	.28
	5.14
	<.001
	.25
	.12
	2.01
	.046
	.29
	.12
	2.42
	.017

	C. Preference for neutrality
	-.21
	.23
	-.90
	.371
	.03
	.10
	.33
	.742
	.05
	.10
	.47
	.636

	D. Preference for extremity
	-.20
	.24
	-.80
	.425
	.27
	.11
	2.52
	.012
	.27
	.10
	2.61
	.010

	A X B
	.16
	.70
	.23
	.821
	-.33
	.31
	-1.07
	.286
	-.14
	.30
	-.49
	.628

	A X C
	-1.31
	.57
	-2.30
	.022
	-.57
	.25
	-2.31
	.022
	-.56
	.24
	-2.35
	.020

	A X D
	-.50
	.58
	-.87
	.388
	-.21
	.26
	-.84
	.403
	-.05
	.25
	-.22
	.829

	E. Pre-persuasion attitude
	.31
	.06
	5.40
	<.001
	N/A
	N/A
	N/A
	N/A
	N/A
	N/A
	N/A
	N/A

	F. Ethnicity
	-.21
	.15
	-1.43
	.156
	-.12
	.06
	-1.92
	.056
	-.06
	.06
	-.92
	.359

	G. Gender
	.11
	.14
	.75
	.456
	-.03
	.06
	-.49
	.624
	.00
	.06
	.01
	.991

	A X F
	.37
	.37
	1.00
	.318
	.06
	.16
	.40
	.691
	.11
	.15
	.74
	.459

	A X G
	-.93
	.38
	-2.48
	.014
	-.17
	.16
	-1.05
	.296
	-.20
	.16
	-1.31
	.193

	Model fit statistics
	F(12, 217) = 6.67, p < .001, R2 = .27
	F(11, 224) = 2.16, p = .017, R2 = .10
	F(11, 224) = 1.93, p = .036, R2 = .09



Note. Ethnicity was coded as -.5 = White, +.5 = Non-White; gender as -.5 = men, +.5 = women (other genders excluded for this analysis). Due to the relatively low frequency of non-White and non-binary individuals, it would be methodologically problematic to attempt to represent the limited demographic diversity in our samples statistically with greater sophistication than this.
Generally, the above attempts to covary out the role of gender and ethnicity did not change the key results of Study 3. Specifically, the interactive influence of preference for neutrality still moderated the influence of framing on attitudes, perceived writer morality, and perceived writer competence. 
Interestingly, however, we did detect an unexpected interaction effect of gender X framing on attitudes (but not judgments of the source). Simple slopes analysis revealed that a relatively extreme (vs neutral) framing resulted in no significant persuasion difference for men, B = 1.52 [-.34, 3.39], t(217) = 1.61, p = .109. In contrast, however, women responded less favorably to a message when it was framed as extreme vs moderate, B = -1.02 [-1.76, -.28], t(217) = 1.61, p = .109. This effect is somewhat hard to interpret, both because of the substantial number of covariate coefficients tested (2 main effect and 2 interaction effects X 3 DVs = 12 tests), and the lack of any clear theory that would suggest that women are persuaded more by moderation-labeled versus extremity-labeled messages. It is useful, however, to know that the preference for neutrality interaction remains significant despite controlling for this interactive covariate (Yzerbyt et al., 2004).
Gender Differences (All Studies)
For all three studies we tested for any gender differences. We compared only men and women as we never recruited a reasonable number of non-binary people. No meaningful differences emerged in any study, as we can note from Table S3-12, below.

Table S3-12
Gender Differences Tracked across Main Studies
	Study 
	Variable
	Men M (SD)
	Women M (SD)
	Difference

	1
	Interest in Both Sides
	4.13 (.64)
	4.14 (.55)
	t(620) = -.23, p = .820

	2
	Interest in Both Sides
	4.06 (.65)
	4.23 (.57)
	t(95) = -1.30, p = .196

	3
	Interest in Both Sides
	4.22 (.62)
	4.26 (.48)
	t(237) = -.50, p = .617

	1
	Preference for Neutrality
	2.93 (.70)
	2.92 (.69)
	t(620) = .07, p = .948

	2
	Preference for Neutrality
	2.91 (.66)
	2.74 (.74)
	t(95) = 1.19, p = .238

	3
	Preference for Neutrality
	3.05 (.55)
	2.88 (.65)
	t(237) = 1.52, p = .131

	1
	Preference for Extremity
	2.77 (.92)
	2.68 (.93)
	t(620) = .86, p = .391

	2
	Preference for Extremity
	2.74 (.66)
	2.83 (.81)
	t(95) = -.56, p = .577

	3
	Preference for Extremity
	2.56 (.61)
	2.68 (.59)
	t(237) = -1.14, p = .254




Study 3: Attitude Effects at the Pre-Persuasion Timepoint
We also considered variables that influence attitude strength (Krosnick & Petty, 1995) in this work. We reasoned that the attitude preferences might predict opinions about a novel object even before participants had learned anything about this object. Past research suggests that people can construct attitudes towards novel stimuli based on their network of pre-existing attitudes. We reasoned that people committed to extremity might have stronger attitudes even without pertinent information, as part of a general disposition of forming strong opinions (as per Hypothesis 3). In contrast, interest in both sides should lead people encountering a novel attitude object to feel uncertain or unknowledgeable until their epistemic goal is met (i.e., they have information about it). Finally, preference for neutrality could be related to spontaneous feelings of ambivalence towards unknown stimuli because these individuals think that neutrality is generally more valid, and ambivalent attitude structures facilitate neutral (midpoint) opinions.
For this reason, in Study 3, participants rated strength-related properties of that initial opinion (i.e., how certain, confident, knowledgeable, informed, clear, correct, ambivalent, and mixed; each rated 1 = not at all to 9 = definitely; order randomized).
Factor Analysis of the Attitude Strength Items
Attitude strength is rarely assessed in the context of fictitious objects. It does not seem obvious that the typical clustering of attitude strength dimensions (Pomerantz et al., 1995) - or lack of such clustering (Krosnick et al., 1993; Visser et al., 2006) - among attitude strength “clusters” that emerge for real attitude objects (e.g., alcohol, abortion) would apply to objects participants have never appraised before (e.g., “how certain / knowledgeable / mixed is your opinion about lemphurs?”). We therefore conducted an exploratory factor analysis to determine how many dimensions our attitude strength items straddled, concluding that two factors captured the large majority of variance at both the pre-persuasion and post-persuasion timepoints. These represented certainty (6 items, e.g., “certain,” “knowledgeable”; alpha = .96 and .92 at pre-persuasion and post-persuasion timepoints, respectively) and ambivalence (2 items, “ambivalent” and “mixed”; alpha = .62 and .63).
Spontaneous Attitude Effects Pre-Persuasion
As we show in Table S3-13, attitude preferences were unrelated to spontaneous lemphur attitudes, as we would expect (i.e., there is no reason why someone who prefers neutrality or extremity would have an overall more positive or negative bias in judging a novel object). However, we did find several attitude strength effects. Specifically, interest in both sides was related to weaker initial attitudes. Preference for extremity was related to stronger initial attitudes, which is comparable but distinct from our hypothesis that it would be related to lower ambivalence. Both effects are interesting because participants had received no information about lemphurs; therefore, these effects can be construed as entirely rooted in background expectations and tendencies of the participants. High interest in both sides individuals felt that they were relatively uninformed, uncertain, and unclear about lemphurs, whereas people with pronounced preference for extremity felt that they were informed, certain, and clear about lemphurs – even though neither group could possibly have known anything about these fictitious creatures. We found no effects on spontaneous ambivalence.

Table S3-13
Spontaneous Attitude and Attitude Certainty/ambivalence towards Novel Object Depending on Attitude Preferences. 
	
	Interest in both sides
	Preference for neutrality
	Preference for extremity
	Model fit statistics

	Dependent Variable
	B
	SE
	t
	p
	B
	SE
	t
	p
	B
	SE
	t
	p
	F
	p
	R2

	Spontaneous attitudes
	-.23
	.32
	-.72
	.472
	-.03
	.26
	-.10
	.925
	-.06
	.29
	-.22
	.828
	.18
	.911
	.00

	Spontaneous attitude certainty
	-.64
	.23
	-2.82
	.005
	.29
	.18
	1.56
	.120
	.42
	.20
	2.06
	.040
	5.22
	.002
	.06

	Spontaneous subjective ambivalence
	.10
	.25
	.40
	.691
	.11
	.20
	.55
	.582
	.21
	.22
	.96
	.338
	.37
	.773
	.01





Table S3-14
Attitude Certainty and Subjective Ambivalence Ratings Post-persuasion.
	
	DV 1: Attitude certainty
	DV 2: Subjective ambivalence

	A. Framing contrast (high = extreme)
	B = -.45, SE = .26, t(230) = -1.72, p = .088
	B = -.03, SE = .27, t(230) = -.12, p = .906

	B. Interest in both sides
	B = .12, SE = .21, t(230) = .55, p = .585
	B = -.30, SE = .22, t(230) = -1.33, p = .184

	C. Preference for neutrality
	B = .65, SE = .17, t(230) = 3.80, p < .001
	B = .12, SE = .18, t(230) = .66, p = .509

	D. Preference for extremity
	B = .23, SE = .19, t(230) = 1.22, p = .223
	B = .08, SE = .20, t(230) = .39, p = .700

	A X B
	B = -.36, SE = .51, t(230) = -.69, p = .492
	B = -.16, SE = .54, t(230) = -.29, p = .770

	A X C
	B = -.49, SE = .40, t(230) = -1.21, p = .228
	B = .25, SE = .43, t(230) = .58, p = .562

	A X D
	B = -.67, SE = .44, t(230) = -1.51, p = .132
	B = .58, SE = .47, t(230) = 1.24, p = .218

	E. Time-1 measure of DV
	B = .23, SE = .06, t(230) = 3.87, p < .001
	B = .28, SE = .06, t(230) = 4.80, p < .001

	Model fit statistics
	F(8, 229) = 5.03, p < .001, R2 = .15
	F(8, 229) = 3.72, p < .001, R2 = .11



Attitude Certainty and Ambivalence Effects at the Post-Persuasion Timepoint

Our key persuasion effects noted above (simple effect for interest in both sides; interaction with framing for preference for neutrality) were paralleled by the evaluations of the writer, as we discuss in the next subsection. For now, however, we consider the attitude strength dimensions at post-persuasion. Recall that interest in both sides was linked with weaker pre-persuasion attitudes, and that people committed to extremity had stronger pre-persuasion attitudes. Inspecting Table S3-14, we see that both of these effects were eliminated after the persuasive message exposure. These effects make sense because people high in interest in both sides originally said they had weak attitudes (in the absence of information about lemphurs), and they were more convinced by the persuasive passages, so they ended the study no longer having especially weak attitudes (in the presence of information about lemphurs). One interesting future direction would be testing if interest in both sides individuals would have stronger attitudes should we give them both positive and negative information, since having both types of information is their preferred informational “palette.” As to preference for extremity, these individuals had been originally very confident, but they then learned much new information that they could not have possibly known before (because it was fictitious), and they ended up no longer having especially strong attitudes.
Turning next to ambivalence, we found no effects other than that people who originally felt mixed and ambivalent continued to feel this way post-persuasion. This is not necessarily surprising, because the lemphur information was universally positive information in all cases. Consequently, there was comparatively little basis for people to feel mixed and ambivalent post-persuasion, and individual differences presumably can only permit so much bias in interpretation. (That is, even people highly committed to neutrality might struggle to produce ambivalence given exclusively positive information about a novel object.)




[bookmark: _Toc169516806]SOM-4: Supplementary Sample 1

	The purpose of the first supplementary study was to obtain a second assessment of how the attitude preferences align with political orientation, and in particular whether we could detect curvilinear relationships between preference for neutrality (extremity) and political position. Our earlier sample had been primarily composed of left-leaning university students, leading to an underrepresentation of more conservative participants. A more balanced sample permitted us to study the curvilinearity in a cleaner fashion.
Method
Participants
We collected N = 350 U.S. participants (inclusion requirement: English first language) from Prolific as online participants. We recruited them with conventional Prolific recruitment guidelines: a brief message outlining the procedure (“In this study you will be asked to list thoughts, express your opinion, and complete a personality questionnaire.”). We compensated them £.70 for a seven-minute study based on Prolific’s guidelines and approved by our local institutional ethics board. We had 54.3% who were some degree of liberal, 20.0% moderate, and the remainder (25.7%) were conservative. Testing against the conceptual scale midpoint of 4 with a one-tailed t-test, we found significant evidence that the sample was liberal-biased, t(349) = -7.37, p < .001, d = -.39 [-.50, -.29]. Otherwise, the sample was slightly majority men (56.3%) with 42.6% women, .6% non-binary/third gender, and .6% prefer not to say. The sample averaged middle-aged (M = 44.6, SD = 15.9), after excluding a supposedly 5-year old participant’s age from the list.
Procedure
	First, participants completed some materials for an independent scientific project: specifically, they were asked to provide their attitude about an attitude object (self-driving cars) on a 1-11 scaling (extremely opposed to extremely in favor), think about this topic for either one or three minutes, and then report their attitude again. They were also asked how confident they were in their own thoughts with two items (“Overall, how much confidence do you have in your thoughts about self-driving cars?” and “Overall, how certain are you of your thoughts about self-driving cars?”) on 1–9 scales (not confident at all to very confident; not at all certain to very certain). The associated results using these parts of the datasets will be reported at length in a separate manuscript but are not anticipated to influence the correlations between the subsequently presented individual difference scales.
	Second, participants completed the attitude preferences scale (as per Experiments 2–3 of the main manuscript), and then completed the demographic questions, the results of which are reported above. For the purposes of this supplementary report, the simple association between attitude preferences and political position is our key association.
Materials
	See Table S4-1 for descriptive statistics.
	Attitude preferences scale. As discussed extensively in the main text, this 50-item scale consists of three subscales which assess participants’ preference for neutrality (18 items, e.g., “For nearly any topic, a neutral opinion is usually most accurate,” alpha = .93), preference for extremity (15 items, e.g., “People with extreme opinions are more likeable than moderates,” alpha = .91), and interest in both sides of issues (17 items, e.g., “I prefer to acknowledge how ideas usually have both strengths and flaws to them,” alpha = .92).
	Political orientation. Participants rated their “overall political orientation” from 1 (very liberal) to 7 (very conservative). This was rescored into a measure of political extremity by transforming the variable into a score of “distance from the conceptual midpoint,” that is, a 4 would garner an extremity score of 0, a 3 or 5 would convert to an extremity of 1, 2 or 6 to a 2, and 1 or 7 to a 3. Thus, higher scores on the transformed variable reflect greater political extremity.
Results
Association with Political Orientation
Regressing preference for neutrality onto political orientation and political extremity (i.e., distance from the conceptual midpoint), we find that political orientation is unrelated, B = .00, SE = .03, t(347) = .01, p = .991, whereas political extremity is strongly related, B = -.07, SE = .01, t(347) = -5.43, p < .001. There also was a robust negative correlation between political extremity and preference for neutrality, r(348) = -.31, p < .001.
Neither of these effects emerged when interest in both sides was regressed onto the same predictors, Bs < |.04|, ts < |1.81|, ps > .071.
Turning to preference for extremity, we found that conservatives were more likely to endorse these beliefs, B = .07, SE = .03, t(347) = 2.64, p = .009, and also that politically extreme people were higher on this measure, B = .05, SE = .01, t(347) = 3.93, p < .001.
Discussion
	Replicating the main text results, Supplementary Study 1 reinforces that there are robust associations between attitude preferences and political extremity. Preference for neutrality is related to less extremity, and preference for extremity to more extremity, as we predicted. The interest in both sides, however, was not related to political extremity.

Table S4-1
Correlations Between Supplementary Study 1 Variables

	
	Descriptive Statistics
	Correlations

	
	M
	SD
	α
	Min
	Max
	2
	3
	4
	5

	1. Interest in Both Sides
	4.22
	.53
	.92
	2.52
	5.00
	.12*
	-.26***
	-.08
	-.08

	2. Preference for Neutrality
	2.93
	.74
	.93
	1.00
	5.00
	
	-.08
	.13*

	-.23***

	3. Preference for Extremity
	2.64
	.73
	.91
	1.07
	4.93
	
	
	.06

	.21***

	4. Political Orientation
	3.33
	1.71
	N/A
	1
	7
	
	
	
	.28***

	5. Political Extremity
	2.92
	3.11
	N/A
	.11
	13.5
	
	
	
	



Note. M = mean, SD = standard deviation, α = Cronbach’s alpha, Min = minimum observed score, Max = maximum observed score
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Attitude preferences are conceived as conceptually distinct from chronic experiences of ambivalence (trait ambivalence). In Supplementary Sample 2, we test the magnitude of association between our attitude preference scales and the trait ambivalence scale (Schneider et al., 2021).
Method
Participants
	We recruited 185 undergraduate students from (anonymized for review) university, consisting of 89.7% women, 7.0% men, 1.6% other, and 1.6% PNA. We recruited participants using the SONA electronic system, which provides a direct link to our study with a brief message introducing what the study will consist of (appraising some displayed faces; completing personality questionnaires). Participants were young adults, Mage = 19.5, SDage = 2.4. Although we did not collect ethnicity data in this sample, the population consists of a substantial majority of White participants. Participants completed the study in exchange for course credits.
Procedure
	We invited participants to complete this study online for course credit.
First, participants completed some materials for an independent scientific project: specifically, they viewed a range of different black-and-white faces, evaluating these faces on a variety of dimensions (e.g., how open-minded, trustworthy, decisive each face looks). These materials and associated results will be reported at length in a separate manuscript but are not anticipated to influence the correlations between the subsequently presented individual difference scales.
	Second, we asked participants to complete the trait ambivalence scale and then the attitude preference scale.
	Finally, we had participants complete the demographic materials, consisting of age (as an open text-box) and gender (“male,” “female,” “other,” “prefer not to say”).
Materials
	See Table S5-1 for more descriptive information on the scales.
	Trait ambivalence scale. This ten-item scale asks participants to consider how often they experience ambivalence concerning attitude objects in general. For example, “I often experience both sides of an issue pulling on me,” “Many topics make me feel conflicted.” The scale was internally consistent in the present data with a Cronbach’s alpha of .86. 
	Attitude preferences scale. As discussed extensively in the main text, this 50-item scale consists of three subscales which assess participants’ preference for neutrality (18 items, e.g., “For nearly any topic, a neutral opinion is usually most accurate,” alpha = .89), preference for extremity (15 items, e.g., “People with extreme opinions are more likeable than moderates,” alpha = .85), and interest in both sides of issues (17 items, e.g., “I prefer to acknowledge how ideas usually have both strengths and flaws to them,” alpha = .85).
Results
	Preference for neutrality is positively correlated with trait ambivalence, r(183) = .30, p < .001. Surprisingly, the interest in both sides is also positively correlated with trait ambivalence, however this association is quite weak, r(183) = .17, p = .022, suggesting only 3% shared variance. Finally, the preference for extremity is unrelated to trait ambivalence, r(183) = -.01, p = .876.
	As in previous studies, the attitude preferences scales are only modestly interrelated. Preference for neutrality is related near-zero to the interest in both sides, r(183) = -.07, p = .336, but is negatively correlated with preference for extremity, r(183) = -.34, p < .001. Finally, the interest in both sides is related near-zero to preference for extremity, r(183) = -.04, p = .610.
Discussion
	On the one hand, the novel significant results here are themselves interesting, because as we would expect, preference for neutrality is related somewhat positively to trait ambivalence. This could be seen as conceptually replicating results from main text Study 2, in the sense that Study 2 shows preference for neutrality being positively related to structural and subjective ambivalence across a range of objects, and Supplementary Study 2 shows preference for neutrality being positively related to a generalized measure of how often respondents feel ambivalent. As we argue in the main text, ambivalence, alongside indifference, is an attitude structure that enables attitudinal neutrality because both ambivalence and neutrality increase when positive and negative reactions are at a comparable magnitude. Therefore, insofar as the preference for neutrality is “effective” in bringing people towards actually being more neutral, we would expect that they should more often have ambivalent opinions. 
	On the other hand, the present results offer little reason to be concerned that our attitude preference constructs are redundant with trait ambivalence. None of these associations exceed r = |.30|, suggesting no more than about 9% shared variance. This maps onto our prediction because neutrality preference is not merely about often experiencing ambivalence or even neutrality, but the desire to experience neutrality. Similarly, the interest in both sides is not about often experiencing ambivalence, which suggests internalizing/endorsing both sides of attitudinal issues, but rather with the desire to know both sides of issues.

Table S5-1
Correlations between Supplementary Study 2 Variables

	
	Descriptive Statistics
	Correlations

	
	M
	SD
	α
	Min
	Max
	2
	3
	4
	

	1. Interest in Both Sides
	4.07
	.45
	.85
	2.94
	5.00
	-.07

	-.04

	.17*
	

	2. Preference for Neutrality
	2.92
	.58
	.89
	1.22
	4.56
	
	-.34***

	.30***
	

	3. Preference for Extremity
	2.85
	.61
	.85
	1.27
	4.53
	
	
	-.01

	

	4. Trait Ambivalence
	3.74
	.78
	.86
	1.90
	5.90
	
	
	
	



Note. M = mean, SD = standard deviation, α = Cronbach’s alpha, Min = minimum observed score, Max = maximum observed score
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Method
We used Qualtrics, i.e., computer-based randomization, to randomize participants to any between-participant conditions. All studies were collected online. Paradigms did not involve face-to-face interactions with participants, so experimenter blindness to condition was not relevant for procedure. Participants were compensated with course credits (for students; Study 1 and Study 3) or payment (Study 2) but were not given additional incentives to increase compliance or adherence. Participants completed the procedure alone at their own computers, although this was not monitored due to the online nature of delivery. All materials were delivered in English. We cannot assess total duration of Studies 1 or 3 because they were included as part of larger study “packages” and Qualtrics recorded only the total duration of the studies. Study took approximately 9.6 minutes to complete (median).
The only experiment (Study 3) used randomization at the level of the individual. Participants were not aware of the existence of the between-subject conditions.
Results
	Studies were made available in online recruitment tools (‘SONA’ for Study 1 and 3, Prolific for Study 2). Thus, there is not a set number of “participants approached for inclusion.” All participants who started the experiment were retained for as much of the study as they completed, but some participants in each study did not complete all items. In Study 1, 51 participants did not complete any attitude preference scale items and were therefore cut because they could not contribute to any analyses.
Only Study 3 used an experimental manipulation. 85 were assigned to the moderation frame, 82 to the control frame, and 82 to the extreme frame. No participants crossed over to other conditions as this was not possible. There were no adverse events in any conditions.
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